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SERVICE SALES IN EAST 





Half Year Production 10% 


Under Average for 1927-29; 
Slightly Higher Than 1928 


Output Kept Below Mean for Three-Year Period 
Despite Retail Sales Above That 
Figure, Official Totals Reveal 


EW YORK, July 22.—Final official production figures 
for June and the revised totals for May and April, is- 
sued yesterday by the Department of Commerce, reveal that 


the output of motor vehicles in the first six months of this 
year in the United States and Canada was 10 per cent. below 
the average for the corresponding period in 1929, 1928 and | 


1927. 


© —$$_— a 


This is in contrast to a gain in) GENERAL MOTORS EXPORT 


retail sales over the three-year aver- | 
age for the first five months and | 
an indicated gain over the average | 


by the sales in the first six months, | 
complete returns for which will be 


available soon. 


Illustrating the extent to which 
the manufacturers have held to 
their announced intention of hold- 
ing production to the actual retail 


sales demand, the American and 
Canadian output in the six-mont 
period this year was below the 
three-year average in each month 
and below the corresponding period 
of 1928 in three different months. 

The months in which the produc- 
tion was held below 1928 were 
March, when the output was 422,043, 
as against 430,783 in March, 1928; 
May, when the output of 442,078, 
compared with 459,725 two years ago. 
and June, when the production of 
350,565, compared with 425,195, in 
June, 1928. 

The output in January of 285,762, 
the lowest point reached thus far 
this year, was 6.5 per cent. below the 
average for January for the three 
years immediately preceding, while 
in February the output of 362,488 
was 5.9 per cent. below the average. 
In March the production fell 14 per 
cent. under the average, amounting 
to 422,043, as against a three-year 
average of 491,207. 

In April, the production of 467,- 
295 units compared with the three- 


(Continued on Page 11) 








tion and new assignment. 
accompanied by his family. 


eral Motors Polsce, Warsaw, ar- 
rived in New York July 13 on the 
Statendam for a vacation and visit 
to the home office. 
panied by Mrs. Hill. 

F. L. Hopkinson, who has been in 
South America for approximately 
four months on a special assign- 
ment at General Motors Argentina, 
Buenos Aires, and General Motors 
do Brasil, Sao Paulo, returned to 
New York today on the Southern 
Prince. 

J. E. Miller, assistant sales mana- 
ger of General Motors Peninsular, 


day on the France for a vacation 
and visit to the home office. He is 
accompanied by Mrs. Miller. 

W. W. Ream, chrome plating 
specialist, who has been on a special 
assignment at General Motors South 
African, Port Elizabeth, returned to 
New York July 14 on the Majestic. 
He was accompanied by Mrs. Ream. 





Car Production Due for 
Boost to Avoid Shortage 


New York, July 22.—Unless further 
drastic shrinkage is experienced, in 
retail sales, which is not likely, au- 
temobile manufacturers soon will 
have to step up production to main- 
tain adequate field stocks, accord- 
ing te the Dow, Jones & Co. news 
service. 

July is likely to show the smallest 
production of any month this year. 
Several companies, including Ford, 
will be closed for two weeks this 
month. An excess of retail sales 
over production, which has featured 
the motor «situation recently, is 
likely to be greater in July than in 
any month of the year. 

Forthcoming new model an- 
nouncements doubtless will stimu- 
late retail sales, even in a dull 








market. This fact, together with the 
steadily dwindling stocks of unsold 


new and used cars pressages greater | 


activity in the industry before the 
close of the current quarter. 
Registrations show that 1,392,738 
new passenger cars were sold at re- 
tail in the United States during 
the first five months this year, 
compared with 1,768,959 in the first 
five months of 1929. This is a de- 
crease of 376,221 cars, or 21.2 per 
cent. Production, on the other hand, 
totaled 1,605,306 passenger 


New York, July 22—W. J. Mou- 
‘gey, formerly managing director of 20 Per cent., 
General Motors Nordiska, Stock- 
holm, returned to New York July | on the new car. 


19 on the Albert Ballin, for a vaca- | 
He was | price of a trade-in on a used car 


J. E. Hill, treasurer of the Gen- 


He was accgn- | 


Madrid, returned to New York to- | 
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MARYLAND A. T. A. 
| ADOPTS PLATFORM 


| 
| Baltimore, Md., July 22.—During 
| the first annual convention of the 
|Automobile Trade Association of 
| Maryland, staged at Ocean City, the 
(ae platform was drawn up 
and officially adopted by unani- 


mous approval of Maryland auto- 
mobile dealers:— 

It is recommended that the fol- 
lowing sound operating principles 
serve as guides in the conduct of 
the business of the members of the 
Automobile Trade Association, who, 
while approving the adoption of this 
platform, are not called upon to 
pledge themselves to follow these 
policies. 

The ratio of used to new car sales 
| having reached its present status, it 
jhas become essential to final net 


OFFICIALS ARRIVE IN N. Y. | Profit to obtain a gross profit on 


the sale of used cars. It is agreed 


FROM FOREIGN PORTS that the sound value of a used car 


to a new car dealer is its ready sale 
price, less reconditioning costs, less 
and that anything 
| above that figure that may be given 
lin trade be recognized as a discount 


That the practice of raising the 


{for the purpose of establishing a 
false down payment be discounte- 
|/nanced as dangerous and, therefore, 
| destructive. 

| That cash for service work is a 
‘requisite for profitable shop opera- 
tion. 

| That a universal practice be fol- 
| lowed of junking old cars that have 
passed the stage of rendering safe, 
| satisfactory transportation. And 
that, specifically, such cars should 
not be sold to the public for a few 
dollars to again be traded to some 
dealer at a much higher figure. 

| Every reasonable effort should be 
made to eliminate trading competi- 
| tion between dealers handling the 
| same make of car. 

A reasonable inventory of used 
|cars should not exceed a sixty day 
| turn over at any time of the year. 

| Salesrooms should remain closed 
|all day Sunday. 

That an individual efforg should 
be made, where conditions warrant, 
by each dealer to secure from his 
factory :— 

Relief from excessive pressure for 
| volume beyond his profitable poten- 
| tial market. 
| For relief from advertising costs 
|which should be covered in the 
manufacturer’s budget and reflected 
/ in the list price. 

For relief from labor costs, orig- 
inating in the fulfillment of the 
manufacturer’s warranty. 

The principal of public announc- 
| ing price cuts for clean-up purposes 
instead of secret discounts. 

The acceptance of normal credit 
principals relative to the shipment 
|of new cars, based upon the worthi- 
|/ness of the individual dealer and 
|not universally upon a sight draft 
attached to the bill of lading. 


‘JUNE CANADIAN MOTOR 





| VEHICLE EXPORTS GAIN 





Montreal, Que., July 22.—Canada 


cars, | exported 2,240 autmobiles in June, 


against 2,311,926 in similar period | compared with 2,13f in May and 
last year, a decrease of 706,620 cars, | 5,341 in June, 1929. Truck exports 


or 30.5 per cent. 


totaled 1,430, compared with 893 in 


Registrations of passenger cars in | May and 2,873 in June last year. 





(Continued on page 11) 


The value of the exports in June 
was $1,674,429, 


| Becnth of the Industry 


~ Automotive Daily 
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UP SHARPLY 


SURVEY OF LEADING CITIES 





ON TRADE POLICIES SHOWS INCREASE OVER 1929 - 


Gains Range Up to 30 Per Cent. in Philadelphia and 
40 Per Cent. in Washington, According 
To Dealers 
sini ace ra ei 
EW YORK, July 22.—Automobile service and repair 
work this year is running substantially ahead of the 
corresponding period of last year, the gain amounting to 
from 30 to 40 per cent. in some cases, according to a survey 
just completed by Automotive Daily News in Philadelphia, 
Washington, Newark, Buffalo and Jamestown, N. Y. 


= In these eastern cities dealers 

DE SOTO GAINS IN with service departments and re- 
i | pair garages are finding a steady 

INDUSTRY ; ADDS | gain in the demand for work on old 

674 NEW DEALERS cars, and in some cases the increase 

; in repair work has been sensational. 





Detroit, July 22.—Although figures 
for the month of June, 1930, are 
not yet available, the total national | 





PHILADELPHIA, July 22.—The 
lighter types of servicing jobs 

. sy, | are in good demand at this time in 

registration reports for the first five \the service departments of car deal- 
Sees aS, ‘Setyerlnn nia ‘ntred| econ rumaeeant tron, 
| there ng a very satisfactory vol- 

—_ a _ me —, | ume of work for tourists. According 
sales Reieeeen, This ‘figure aaahie a a os aan 
eaten aed te 1 a - pe sales is anywhere from a trifle 
aa ‘™ a dee elien at ieee ahead of this time a year ago to as 
peace |much as 30 per cent. in advance. 


year. 'A number state that repai 
i pair work is 
Further evidence of the growth of | either exactly even with or behind 


this organization since its forma- 
tion in 1928 is seen in the addition | *"@t of July. 1929. 
As oppressive heat begins early in 


of 674 new dealers during the first c ‘ 
six months of 1930. July in this vicinity, already there 
has been a considerable exodus to 


| Maine coas., Rhode Island seashore, 
I ODA Y |New Jersey beach and Pennsyl- 
vania mountain places of recreation 


of those families owning the more 
expensive classifications of auto- 
mobiles, which fact has had some 
influence on cutting down servicing 





Editorial: “Curves Cross”...Page4 | 





Financial news............. Page 4 | operations here at this period. Serv- 
© dieente weneite teacinees }ice departments of dealers handling 
oh Cares Wee Senne Page 5 | the medium and low priced cars are, 


in the main, busier in proportion 

Wholesale news and views..Page7 than dealers in the more expensive 
Production, engineering, factory, | automobiles. 

Pages 8,9 | Service managers generally agree 

Ford and Chevrolet sales hold- | that for the better class of oe. - 

. | building, or thorough overhauling 0: 

ing up in Chicago....... Page 1¢ |eustomers’ vehicles is virtually a 

REFERENCE TABLES thing of the past for two reasons. 

Passenger car equipment and ac- The first is, of course, the decided 





: |improvement in such automobiles 
CEUDRTERS ose sneer do rcessss vag? . | which require less radical, or funda- 
Cumulative passenger car regis- 
REE ncccessnde cies Pages 10, 11 (Continued on Page 2) 








Willys-Overland Truck 
Sales Up 35% Over 1929 


manufacturer, is the more remark- 
able in the face of a loss in total 
registrations for this classification. 
~~ | Only two other companies show in- 
ened its position in the commercial | creases for this same period, these 
car field compared with the same | being almost negligible, for both are 
period of 1929, according to Ward| less than 2 per cent. 4 
Mohun, manager of industrial sales. A check-up of the offical figures 
With the truck industry as aj|shows Willys-Overland trucks in 
whole showing a loss of approxi-| fourth position in seven states while 
mately 9 per cent. up to June 1,/in twenty-six states the Toledo 
as compared with the same months | manufacturer ranks in seventh or 
of last year, Willys-Overland showed | better position. Among the first 
a net gain of approximately 35| mentioned are four states in the 
per cent. This increase, which} agricultural column: Colorado, 
is the largest shown by any truck Iowa, Nebraska and North Dakota. 


Toledo, O., July 22.—During the 
first five months of this year Willys- 
Overland, Inc., materially strength- 
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AIRCRAFT PRODUCTS 


THE G & O MANUFACTURING CO. 
New Haven, Connecticut 


JUNKING OF 766 TRUCKS, 
CARS BY WASHINGTON 
DEALERS WINS PRAISE 


Washington, July 22.—Destruction 
of worn-out and unsafe motor cars 
by members of the Washington 
Automotive Trade Association was 
commended today by M. O. Eld- 
ridge. assistant director of traffic. 
in a letter written to Whitney Leary, 
president of the association. 

Association members have just 
“junked” 766 worn-out cars and 
trucks which came into their pos- 
session, it was disclosed, and Mr. 
Eldridge declared that “the work 
which the Washington Automotive 
Trade Association is doing along 
this line will be of great assistance 
to us and the public to bring about 
safer driving on our streets.” 

“During the past few years we 
have condemned a few cars which 
have been picked up by police on 
account of their unsafe mechanical 
condition,’ Mr. Eldridge wrote, “but 
your association is in position to 
go to the bottom of this problem 
and prevent a lot of these old 
wrecks from getting into the hands 
of persons who will continue to 
operate them on the streets 
Washington.” 

More stringent regulation of the 
use Of old and unsafe motor cars 
is one of the important things which 
is under study by a new traffic 
advisory recently created by the 
District commissioners to revise the 
Jocal traffic laws and regulation 
methods. 
USL OFFICIAL APPOINTED 

DIRECTOR IN BANK MERGER 

Buffalo, N. Y., July 22.—A. : 
MacLean, vice-president of the USL | 
Battery Corporation, has 
elected a director of the New Power 
.City Trust Company, of Niagara 
Falls. formed by the merger of the 
two largest financial institutions in 
that city. 
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that they find it 


| 


j about as 
other in eliminating the “long shop | @ considerable time were about even | 


‘Service Sales in Philadelphia 


‘Up to 30% Higher Than Year Ago! 


(Continued from Page 1) 
| mental repairing, and the second is buy new clubs when he needs a new 


| the more reasonable, or reduc@d | pair of shoes.” 
| prices of the cars, which causes} Marmon Philadelphia Company, 
their owners to trade in on | 667 North Broad St., Joe Dawson, 
service Manager: “Service 
| new car deals, 
much influence as the) tle over this time last year and for 
| with 
service work now 


those of 1929. In the main, 


dealer : 
few consists of such 


job.” Comparatively 


; service departments, however, have | jobs as grinding valves, cleaning | 
reduced their mechanical forces, as | carbon and the like. There is every | 


singly difficult | *Pectation that in September serv- 


it is becoming increa ; : ; 
g |ice and repair operations in the 


oO diti nes | "4 Sales | 
ne condition Nas) have increased in volume only a lit- | 


| servicing and repair 


to find thoroughly experienced me- | 


| chanics, according to some author- | 
| ities, and the general desire and 


necessity are for the dealers and 
distributors to maintain 
staffs intact. 
Following is a summary of what! 
service managers, their assistants, or 
other department heads and lieuten- | 


their) street:—in 


shop will show a considerable in- 
crease.” | 


Jordan Distributors, Ine... of 
Pennsylvania, 1317 North Broad 
the absence of the 


Assistant Service 
Manager McManus said: “Clutch 
work, valve grinding and carbon 
cleaning, as well as other small jobs 


service manager, 


| Predict Steady Gains 


| 
* + * 


Watch Crop News 


* . * 


Pointers from Pugilists 





EVERAL directors of the National Automobile Chamber 

of Commerce. whose homes are in Detroit have just 

returned from a meeting held at the home of A. R. Erskine, 

president of the Studebaker Corporation, in South Bend, Ind., 
and are pleased with the outlook for the motor car busines 
for the balance of the year. ' 

They said they were satisfied that the bottom had been 

reached and that the upturn in business had started. From 


— with regard to the situation | comprise the bulk of the servicing 


._ | being done on customers’ cars at 
Roberts Company, ; : . 
esentiee Pp F |this time. The volume of service 


Meachum, service manager: 


volume of the company’s service , 

: , Cadillac MotorCar Company 
Sé : s m 25 to 30 per cent. | . y, 
sans Tangle sre = |Broad Street and Ridge Avenue:—In 


ahead of this time last year, but . 
the majority of the jobs are of the | the absence of Service Manager Dick- 


smaller kind. Some repair jobs are| 


Nash Motor 
North Bread St., R. 


July, 1929.” 


tainly will be traded in next year.| Sales had been equal to that of a 
There is a tendency among many | Year ago, but that a noticeable fall- 


owners to delay needed repairs with|ing-off in orders had taken place | 


a view of buying a new car as soon/ since then. Brake servicing and re- 


“The | Sales is no greater than it was in 


son, it was said that until the last | 
now being done on cars that cer-'two weeks the volume of service | 


as they can, rather than to keep 
their automobile in first-class con- 
dition all the time. It’s the old idea 
of preferring luxuries to necessities, 
like the golf enthusiast, who will 


|pairs and small jobs for tourists | 
;}make up much of the present ac- | 


tivity of the department. Many 
|regular patrons are now absent on 
vacations. 


Sensational Increases in Service 
Work Reported in Washington 


WASHINGTON, July 22.—A num- 
ber of the more important 


dealers in Washington report that | 


their bulk of service work has in- 
creased largely during 1930. In- 
creases in some cases are nothing 
short of sensational, one large con- 
cern reporting that it has registered 
a 40 per cent. gain in 1930 over the 
first half of 1929. 

Reason given for these increases 
vary considerably. Some firms 
frankly admit their sales of new 
cars are not up to the correspond- 
ing 1929 figures and ascribe the in- 
crease in service work to the prob- 


ability that motorists who are not | 


buying new cars need more servic- 
ing on their old cars to keep them 


lin fair operating condition. 


Several Ford agencies believe that 
the increase in their service work 


theory that improved methods of 
service have brought the customer 
to realize the advisability of keep- 
ing his car in absolutely top-notch 
| condition at all times, instead of 
| bringing it in only when repairs 
are absolutely necessary. 

| Pohanka’s a large concern han- 
| dling the Oldsmobile- Viking here, re- 
| port an increase of 40 per cent. in 
| service department work for the 
| first six months of 1930, as over 
| 1929. Since the Ist of July, it was 
| stated, service business has slack- 
| ened, but not enough to justify any 
| decrease in employees. 

| “We have kept twenty mechanics 
| rushed and often doing over time 


| Since the first of the year,” said H. | 


|G. McComas, manager of Pohanka’s. 
;“It is my belief that people are 


| keeping their cars in better condi- | 


is due to the fact that there are now | tion than ever before. They realize | 


many more Model A cars in opera- 
tion than last year at this time. In} 


been | their view, the increase in service | efficiency by having it 


work is merely a proper ratio in- | 
crease corresponding to increased | 
sales of Fords. 

The gemeral manager of one of 
the largest agencies offered the 


lesmen_ testify | 





easier to sell a 


closed car when 


the upholstery is 


genuine 


Guse 





VELVET 
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that they are adding to the length 
of a car's life and period of best 
serviced 


regularly and thoroughly.” 

Bruce Orme of Emerson & Orme, 
Washington Buick dealers, and a 
leading concern, suggested that im- 
proved methods of service being 
brought out every year are reaping 


| their own rewards in the form of 


increased business. 

“A higher type of service is being 
offered to customers every year,” 
said Mr. Orme. “Customers are 
benefited by being instructed how 
to keep their cars up to the best | 
advantage and maintain them in 
first class condition. We are doing 
considerably more business in our 
service department than during 1929 
and I believe that this can be prop- 
erly ascribed to customer apprecia- 
tion of the most modern and im- 
proved methods of upkeep and ex- 
tending the period of a car's life.” 


Newark, N. J., July 22.— New car 
distributors and dealers in northern 
New Jersey report a steady month 
by month increase in service work | 
since the first of the year despite | 
the spottiness of new car sales. 

A survey indicates that so far this 
year service, parts and accesssories | 
have kept more even pace than last 
year, with majority of dealers re- 
porting gains of 10 to 35 per cent. 
in their shops over the same period 
last year. 

The increase in service has had | 
no bearing on new or used car sales, | 
dealers say. It is noticeable, they | 
claim, that in the months that new | 
car sales have passed the 1929 mark 
service also gained as it did in the 


(Continued on Page 3) ! 
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parts, naturally, are required for these motors. 


now on, they are certain, business will show steady gains, as 
every survey made recently indicates that people are coming 
into the buying market in greater numbers every week. 

* * * 


AMES M’MAHON. of the Corn Belt Farm Dailies holds 
that the biggest news of today is the crop news. 

His papers, which cover the live stock and farms of the 
country, say that “Crop failure on top of the existing condi- 
tions would be calamitous. On the other hand, a good year 
will go far in bolstering up the business structure of the 
country.” 

“In the next three months,” these publications of the 
live stock industry declare, “there will come out of the ground 
more than $4,500,000,000 of new money in the shape of ma- 
turing crops. This wealth did not exist before and is brand 
new money. This enormous amount of new wealth will do 
more to start business on the up grade than any other single 
agency.” 

Automobile manufacturers have been watching the crop 
situation closely in the last few weeks, as it is well known 
that sales of motor cars in rural and agricultural districts 
reach a huge number every year. 

og 7” 7 

HE Hupmobile plant has just completed a traffic survey 

covering all points in’ the United States. Officials of 
the organization have shown a deep interest in this survey 
for many months and have reached several conclusions re- 
garding the national adoption of a single traffic code. 

The corporation sets forth four provisions to be con- 
sidered in the revamping of existing ordinances or the adop- 
tion of any suggested single traffic code. First, no single 
law or rule, as respects traffic control, will operate equally 
well in all municipalities because of varying local factors 
which must enter into its enforcement. Second, the adoption 
of use of any traffic code must, to be efficient and enforce- 
able, be general in scope, flexible in application and easily 
adapted to the greatest possible number of cities. Third, a 
clearer understanding of traffic rules and the needs of the 
community is necessary on the part of the motorist. Fourth, 
a clearer conception of existing conditions and future de- 
velopments of pedestrian and motor traffic control should 
be exercised by all law-making bodies. ; 

The Hupmobile organization goes into minute detail in 
this survey, with recommendations of what should be done, 
and shows a long and extensive study of the traffic situa- 
tion throughout the United States. op 


” ‘ 
Automobile parts manufacturers express themselves as 
greatly pleased with the outlook for the next six months, 
Of course, the trend toward eight-cylinder automobiles is 
one of the things that makes them happy, because more 
Then, too, 
those who manufacture airplane parts say this business is 
steadily increasing, but they do not look for any heavy 
production along this line for several years. 
* ” oa 1 


p bapaen JOSEPH TUNNEY, better known as Gene, and 


former heavyweight champion of the world, came to De- 
troit the other day with Ray Graham, one of the well known 
Graham Brothers, and since has visited automobile plants, 
taken a fling at yachting, public speaking and sight seeking. 

The high spot of his visit in this city was when he ad- 

dressed 150 state dealers of the Graham Paige Motor Cor- 
poration. 
Tunney, in his address, told the dealers that business 
men are like prize fighters. There are several kinds of each, 
and the one who gets ahead is the one who can take a punch 
on the jaw and come back for more. 

“They say a depression exists,” Tunney continued. “That 
may be true. But if a man has courage, he can make busi- 
ness.” 

Tunney’s talk was impressive to the automobile dealers, 
He spoke in crisp, short sentences and stuck strictly to his 
subject. Except for the analogies he drew, he did not men- 
tion prize fighting, nor Shakespeare. 








Newark Dealers Report Steady ‘| Willys-Overland | Foreign Chiefs 


Monthly Gain 1 


(Continued 


months when new car sales went 
below the record of last year. 

E. J. Foley, president of the Foley 
Ohevrolet Company of Newark, ex- 
plains this in the terse statement 
that there are more cars on the 
road, 

Discussing situation in 
city, Mr. Foley declares that the 
outiook for the year is that busi- 
ness will be on a par, as far as his 

ompany is concerned, with the rec- 

rd year of 1929, 

*" “There has been a steady increase 
ir service since the first of the year, 
with business this month indicat- 
ing a substantial increase over last 
year,” Mr, Foley said. 

William J. Morgan, president of 
the Morgan Motor Company, New- 
ark, Oldsmobile and Viking dealer, 


the 


is much pleased with the increase in| 


this | 


Uae ay DAILY NEWS, 


in Service Work 


from Page 2) 


service. In addition to service on 
Oldsmobile and Viking, this concern 
continues to service Ford cars, for 
which it was dealer last year. 

The Nash-Bowman Company of 
South Orange, reports service work 
showing considerable gains. Service 
Manager Austin Auble expects that 
this branch of the business will ex- 


ceed the 1929 figure. 
| Joseph Joyce. manager of che 
| William Hufnagel Chevrolet Com- 


pany, North Bergen, reports a big 
gain in service work, with indica- 
tions that July will surpass the same 
month last year by a big margin. 

Ford dealers in Hudson, Bergen, 
Essex, Passaic, and Union counties 
report that their service work has 
almost doubled the 1929 record 
keeping ahead of both new and 
used car sales, which are establish- 
ing new records this year. 





Buffalo Service Stations Show 
5 to 20% Increase in Business 


Buifalo, N. Y., July 22.—Larger 
service stations here estimate the 
increase in their business over that 
of the summer of 1929 at 5 to 20 
per cent. The dollar volume would 
ibe greater if it were not for the 
constant inroads the filling stations 
are making into the oil changing 


and greasing business, according to | 


Jeaders in the service field here. 
The fact that car sales are off 

practically 25 per cent. from the 

level of 1929 here is the explanation | 


of the greater demand for service, 
as more cars are being revamped 
this year than at any time in the 
city’s history 

One dealer in a standard line re- 
tailing at $900 
excellent results by placing his en- 
tire sales staff on telephones for a 
month's period, calling persons who 
had purchased 


Conditions in Ja 


Spotty, With Service Sales Down 


JAMESTOWN, N. Y., July 22.—Aj) almost up to that of last summer 


survey of repair shops and serv- 
ice stations in southwestern New 
York and northwestern Pennsyl- 
vania reveal that, while conditions 
in some sections of the territory are 
spotty, others are enjoying excep- 
tionally good volume of business. 
The spotty status exists mostly in 
such communities where industrial 
operations are practically dormant. 
The territory, however, when taken 
as a whole, shows that maintenance 
work is slightly less in volume than | 
it was a year ago, but is consid-| 
erably better than the summer of 
1928. 

Ot special interest is the fact that 
some of the large dealer service | 
shops have installed in their plants 
complete superservice stations. This 
has been an important factor in 
retaining maintenance volume in} 
many instances. To quote one prom- 
inent Dodge distributor in Erie, Pa., 
“The dealer today, if he expects to 
Kkéep up his service volume, must 
install modern equipment for wash- 
ing, greasing and polishing of auto- 
mobiles, and get back the business 
from the gasoline filling stations 
that rightfully belongs to the legiti- 
mate automobile dealer and repair 
shop proprietor.” 

In Erie, Pa., the resumption of 
large building activities and the re- 
turn to somewhere near production 
by the larger industries has resulted 
favorably in the volume of business 
in most of the repair shops. The 
general trend thus far this sum- 
mer has been for minor repair 
work, but during the month of July 
there have been more orders placed 


to $1,300, obtained | 


cars through this! 


a better outlook for late summer 

and fall. Minor repair work has 

featured the bulk of maintenance 
| work. 


|there are more cars for repair. 


agency during the past four years. 
Each salesman asked buyers if they 
were interested in a new car this 
year. If the answer was “yes,” the 
salesman made a quick trip to see 
the prospect. If the answer was 
“no,” attention was called to several 
|}service combinations offered at 
somewhat reduced prices for a thir- 
ty-day period. Direct mail on this 
| was sent to those who were inter- 
ested, explaining the offer, and a 
| follow-up telephone call was made. 
This dealer has a gain of more 
|} than 25 per cent. in service volume 
|to his credit since the plan was 
| tried. Others report gains of 5 to 20 
per cent., as stated. It is conceded 
|that the dollar volume of sales de- 
partments of leading firms here will 
reach 


in spite of somewhat smaller sales 


and the drop in revenue from oil | 


changes and greasing. 


mestown Area 


and considerably better than in the 
summer of 1928. 
Service work among 


the larger 


repair shops in this city is approxi- | 


mately 70 per cent. of what it was 
last year. The majority of the 
shops have been working with cur- 
tailed forces of employees, but in- 
coming business seems to indicate 


Leworthy Brothers, Inc., Dunkirk, 
N. Y., Ford dealership, is enjoying 
a repair and service business ap- 
proximately the same as last year 


Most work, however, has been ,or 
minor repairs. Very little heavy 
overhauling has been ordered, ex- 


}cept on commercial cars. The con- ; 


cern attributes its good business 
volume this summer to the fact that 
more cars are on the highway and 


volume in the 
Warren, Oil City 
has shown improve- 


Business repair 
shops in 
Titusville, Pa.., 
ment this month. 


ice shop business ~‘as very slack 
but most of the factors in the trade 
in these three cities report an in- 
crease in shop orders, due primarily 
to better operating schedules in the 
plants manufacturing oil country 
equipment. 


LORAY MILL TIRE FABRIC 
PRODUCTION STEPPED UP 


Gastonia, N. C. July 22.—Three- 
day-per-week operations at the 
here, 





for overhauling jobs, body repairing 
and painting. Stirling Brothers 
Company, Dodge and Plymouth dis- 
tributor, reports maintenance vol- 
ume at about 85 per cent. of what 
it was last year, but from all in- 
dications expects a general upward 
trend in business volume in its 
gervice department from now until 
late fall. Heavy repair work has 
been improving in the repair de- 


Loray mill manufacturer of 
automobile tire fabric, have been 


resumed with a full crew of 1,200 
workers. Improvement of business 
in the tire industry usually accom- 
panies an equal improvement in the 
automotive trade. The advent of 
August is expected by officials of 
the mill to bring the beginning of 
the rather busy fall season for the} 
automotive industry. 





partment of the Star Garage Com- 
pany, Hudson-Essex distributor, 


while the Lake City Motor Com- 
reports a | 
maintenance business ! 


any, Ford distributor, 
olume of 





CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





record proportions this year | 


and / 


During the first | 
six months of the current year serv- | 
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Optimistic 


ILLYS-OVERLAND foreign representatives who recently visited 
the Toledo plant are, left to right, upper row: R. J. Archer, vice- 
president and manager, Willys Export Corporation; A. J. Haak, Willys- 


Overland distributor in. Johannesburg, South Africa; Sir William 
Letts, K. B. E., chairman and managing director, Willys-Overland 
Crossley, Ltd., Steckport, Manchester, England; J. R. Smith, F. Rami- 
rez & Co., distributor, Willys Export Corporation, Guadalajara 
Mexico. Inset, left to right: E. W. Holden, Adelaide, Australia; A. C. 
Aubry, traveling representative, Willys Export Corporation in Aus- 
tralia; James A. Sheldon, works manager, Willys-Overland Company. 


Toledo, 
the executives and sales department 
by foreign representatives of Willys- | 
Overland, Inc., who, during the past 


| parts of the world. 
E. W. Holden, 


utor, 


several weeks have visited the com- 


pany’s plants here, while conserva- 
tive, have been of an encouraging 
nature and indicate that the grad- 
ual resumption of business which is 
taking place in the United States 


in Australia. 
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Product of America’s Oldest Fine Car Builder 


AT LAST~—a factory with 


the courage to think about 
the dealerinthesameterms 
that it thinks about itself. 


THE PEERLESS 
FACTORY-DEALER PLATFORM 


Over-Production—Peerless is op- 
posed to any attempt to load dealers 
Shas mertta ame Wels bebia mrs (lerlere mel mete 
ordinating production with current 
dealer requirements prevents this at 
its source. 


PROVISION 


1 


PROVISION 


2 


Dealer Contracts—Peerless believes 

fully protecting dealer invest- 
ments and assuring their perma- 
nency by use of a contract known as 
‘Continuing form,’’ 


NOTE: The complete provisions of the Peerless 
platform (14 points) are available toallinterested 
dealers and may be had byaddressing the factory. 


PEERLESS MOTOR CAR CORP., CLEVELAND 
“4LL THAT THE NAME IMPLIES 








O., July 22.—Reports ofiS also being anticipated in other 


Adelaide, Australia, 
while not a Willys-Overland distrib- | 
but directly interested in the | 
automobile business as the directing | 
head of a large body-building plant | 
in his home city, also reported a far | 
more optimistic attitude towards a 
quick return to normal conditions 


| thermostats... 


| for the asking, Why not 











for this 
service 
manual 
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Ir cost us a lot of money 
to prepare this book. All about 
the cooling system... how to 
clean rusted radiators... about 
radiator shutters 
.plans for increasing anti- 


freeze sales... many things you 


want to know. A copy is your's 


gee 


| your’s now? 


GLYCERINE PRODUCERS’ 
ASSOCIATION 
45 EAST 17th STREET, NEW YORK CITY 


ere of 
G. P. A. Radiator Chi evine 


The following are mak 
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ARMOUR AND COMPANY 
Beactht SOAP COMPANY 
COLGATE-PALMOLIVE Gamete Co 
Peer COMPANY Joun T. STANLEY COw 
Hartey Soar COMPANY Ine 
Lever BROTHERS Swirt & COMPANY 
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Curves Cross 


O us, one of the most significant items in recent automo- 

tive news was the announcement by Alfred P, Sloan, Jr., 
that actual deliveries of cars and trucks to consumers dur- 
ing June totaled 97,318. This figure is not particularly in- 
teresting in itself. General Motors has surpassed this figure 
many, many times; in fact it is one of the lowest monthly 
totals in the recent history of the corporation. The signifi- 
cance appears only when we realize that deliveries of vehicle 
units by the General Motors factories to dealers in June 
totaled 87,595. 

This means that General Motors dealers during the 
sixth month of 1930 delivered to customers more vehicle 
units than they received from the factories, thereby reduc- 
ing by nearly 10,000 their stock of new cars on hand. 

There is a very real possibility that, when complete pro- 
duction figures for the industry are in hand and the actual 
salés totals have also been compiled, we may find that sales 
in general have exceeded production. Such a condition has 
not existed in the industry, to our knowledge, in many,-many 
years. Whatever may have been the sins of the manufac- 
turers in the matter of overproduction last year, they are 
surely giving signs of repentance and amendment during this 
year of grace. Dealers may lay this unction to their souls, 
that when the uplift finally does come, they will not have to 
wait to feel its effects. Any buying spurt will be reflected 
almost instantly in the dealers’ cash balances. 


Population Changes 


TATISTICS compiled by the Associated Press, somewhat 
assisted, we presume, by the current census, indicate 
that there are ninety-three cities in this country having 
populations of more than 100,000. The total population of 
these towns runs to approximately 36,000,000 people, which 
is nearly one-third of the population of the continental United 
States. 

The true significance of these figures appears when we 
compare them with similar figures for past years. For in- 
stance, in 1880 there were twenty cities with 100,000 people, 
and the total population of these places was about 6,000,000, 
less than one-eighth of the country’s population at that time. 

We noted some time ago that the urban population of the 
country, people living in places of 5,000 or over, now out- 
number those classed as rural residents. The proportion 
here is something like 54 per cent. to 46. 

The interest in all this lies in the unmistakable fact that 
the United States as a nation is definitely “going urban.” 
This development is going to bring great changes in Ameri- 
can life in the next few years. It is going to bring changes 
in methods of merchandising and selling. But greatest of 
all is going to be the change in the character of laws retained 
and promulgated. At the present time the urban population 
probably has not much over 40 per cent. of the voting power, 
though it has well over 50 per cent. of the population total. 
Sly politicians, with the farm vote organized, have managed 
to cheat urbanites out of their proper proportional strength | 
at the polls. Not forever will this continue and, when the 
cities are given their due representation, much legislation 
passed at the behest of rural voters will be wiped off the’! 
statute books. 

This whole trend is one for any forward-looking busi-| 
ness man to note and prepare to meet. 
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Bottom Past in Motor 





Industry Depression, Says 
Stock Exchange Member 


EW YORK, July 22. — The 
worst of the depression in the 
automotive industry has been past 
and real improvement is in sight, 
an improvement that will be well 
advanced before it is recognized 
as such, in the opinion of P. F. 
Cusick, Kent & Co., 
member of the New York Stock 
Exchange. 
This statement is made in a re- 
view of the automotive industry is- | 
sued today to its clients, indicating | 


that the tide in the industry has | 
turned. 

“Our last study of the automo- 
bile industry, published January 22, 
emphasized the unfavorable near | 
term prospects for te motor trade,” | 
the resume states. “As anticipated, | 
the industry has suffered a severe | 
corrective readjustment during the | 
past eight months. This depression | 
was due to overproduction and de- | 
creased consumer demand. Until | 
1929, automobile production showed | 
an average annual increase of 112 
per cent. for the previous seven 
years. On this basis, 30,000,000 units 
should have been, and were, pro- 


duced during that period. Produc- | 


tion in two years (1924 and 1927) 
was sub-normal; decline in the first 
due to trade depression and the sec- 
ond to the development and intro- 
| duction of the new mod' Ford. 
| “This slack was made up in 1929, 
when 5,358,361 cars were pioduced, 
in comparison with a secular pro- 
duction of 4,571,000 units. Al- 
though stocks on hand were. at 
theoretically normal levels for the 
period, actually there was an ex- 
cess of new cars on hand at the be- 
ginning of the year, even though 
manufacturing schedules had been 
reduced steadily from the April, 1929, 
peak, the reduction in some cases 
amounting to 70 per cent. To 
quicken the corrective process, some 
marufacturers are offering attrac- 
tive bonuses to dealers for each old 
car scrapped. 
“Total stocks of motor cars on 
June 1, 1930, were equal to about 
one month’s supply with calcula- 
tions from the field indicating a 
stock of about 417,000 unsold cars 
| at that time. At present, the 

supply probably is considerably 
under 400,000 units. The June 1, 
1930 figure shows a 23 per cent. 
inventory reduction, compared 
with the same date a year ago, 
and compares with an estimated 
peak stock of 559,000 units in 

April, 1929. With more than 55,- 
000 automobile dealers, a stock of 
400,000 units would be an average 
of less than eight cars to a dealer, 
an inadequate supply under normal 
cenditions, because many of the 
large producers have twenty to 
thirty different models in their 
lines. Such a small number of 
samples seem insufficient for dis- 
play and demonstration purposes. 

“Prosperity induces the purchase 
of higher priced cars and at pres- 
ent, the antithesis prevails. Ford, 
for example, will probably produce 
during the current year more than 
| 1,750,000 cars and Chevrolet about 
1,009,000 vehicles, or about 65 per 
cent. of the total output of the in- 
dustry. Also, for several years, the 
ratio of. automobiles selling for $3,- 
000 and over has been declining 
owing to improvements effected in 
lower priced models, and to econ- 
omies in manufacture which per- 
mitted general reductions in price. 
Total production is now divided 
approximately as follows: cars sell- 
ing over $3,000, 1 per cent.; from 
$2,000 to $3,000, 3.3 per cent.; from 
$1,000 to $2,000, 22.7 per cent.; and 
under $1,000, 73 per cent. 

“The manufacture of automobiles 
has now developed to a point where 
it is distinctly a style industry. 
Consequently, companies who cap- 
tivate the public fancy by a new 





California has a safety rule which forbids bus drivers 
to drink or use narcotics while they are driving. This re- 
minds us of the story of the Virtuous Bootlegger, whose 
customer asked him if he handled morphine. “Good God, 
re the V. B.; “it’s against the law to sell that 
stuff.” 








engine or a new body can earn 
25 per cent. to 100 per cent. upon 
their capitalization in a single year. 
The American motoring public, 
owning 77 per cent. of the world’s 
automobiles, has developed a so- 


phisticated taste in motor cars, de- 
manding comfort and style as well 
as horse-power and performance.” 


prominent | 


a— 





| 
| OTHER FINANCIAL NEWS 
HUDSON MOTOR 

| The Hudson Motor Car Company 
reports for the quarter ended June 
| 30, 1930, net income of $1,075,067 
|}after depreciation, Federal taxes 
|and other charges, equivalent to 67 
cents a share on 1,596,660 shares of 
no par stock. This compares with 
$2,316,945, or $1.45 a share, in the 


preceding quarter and $6,053,729, or | 


$3.79 a share, in the June quarter 
of 1929. 

Net. income for the six months 
ended June 30 amounted to $3,392,- 


012, after above charges, equal to} 
$2.12 a share, against $10,621,512, or | 


$6.65 a share, in the first half of 
previous year, 

SEAGRAVE CORPORATION 

Seagrave Corporation (motor pro- 
pelled fire apparatus) reports for 
the six months, ended June 30, 1930, 
profit of $29,989 after charges and 
taxes, equivalent to $3.15 a share on 
9,500 shares of 7 per cent. preferred 
| stock. This compares with $128,- 
| 601, or 96 cents a share on 118,445 


;}common shares after 7 per cent.| 
in | 


| preferred dividend requirements 
| the firct half of 1929. 

Profit for the quarter ended June 
30 a-nounted to $71,436 after above 
| charges, equal to 44 cents a share 
'on 122,700 common shares after 
|preferred dividend requirements, 
|} comparing with net loss of $41,447 
jin the preceding quarter and net 
| profit in June quarter of 1929. of 
| $81,656, equal after 7 per cent. pre- 
ferred dividend requirements to 54 
cents a share on 118,445 common 
shares. 


|/ELECTRIC STORAGE BATTERY 
The Electric Storage Battery 
Company more than covered 
}dividend requirements of $2.50 a 
|share in the first half of 1930, and 
normally earnings in the second 
| half year are larger than in the first 
|half year. This would indicate that 
jearnings of 1930 would more than 
cover the $5 annual dividend now 
| being paid. - 
| Storage Battery has a good earn- 
|ings record with net profits in 1929 
establishing a new high mark at 
| $7,910,904, which surpassed the pre- 
vious record of $7,539,510 in 1925. 


its | 





Diesel engine in conjunction with 
a huge Exide ironclad battery. 
They also operate independent 
on electricity supplied by thi 
rail. Each battery weighs seventee 
tons. This line Of product, it 
anticipated, will develop extensively 
in the future. 

Company is in sound financial 
shape, with no bonded debt, strong 
cash position and with a surplus 
at the close of 1929 of $13,829,- 
111, as against $23,183,727 capital 
stock outstanding. 


MOTOR PRODUCTS CORP. 

The Motor Products Corporation 
reports for the six months ended 
June 30, 1930, net profit of $602,239 
after depreciation and Federal 
taxes, equivalent to $3.05 a share on 
| 197,366 no par shares of common 
| stock. This compares with $1,729,< 
431, or $8.55 a share on 195,457 com- 
mon shares in the first half of 
1929, after dividend requirements on 
preferred stock then outstanding. 

Net profit for the quarter ended 
| June 30 amounted to $370,220 after 
above charges, equal to $1.87 a share 
on 197,366 common shares, com- 
paring with $232,019, or $1.17 a 
share on 197,366 common shares in 
preceding quarter and $796,956, or 
$3.98 a share on 195,457 common 
shares in June quarter of the pre- 
vious year after dividend require- 
ments on the preferred stock, The 
preferred stock was called for re- 
demption on May 18, 1929. 


CLARK EQUIPMENT CO. 


The consolidated income account 
of Clark Equipment Company and 
subsidiaries for six months ended 
June 30, 1930, follows: Gross, $1,- 
198,547; expenses, etc., $360,951; op- 
erating profit, $837,596; other ine 
come, $69,372; total income, $906,- 
968; interest, etc., $57; depreciation, 
$313,872; Federal taxes, $69,920; 
minority interest, $404; net profit, 
| $522,715; preferred dividends. $40,- 
|503; common dividends, $370,749; 
| Surplus, $111,463. 





WESTINGHOUSE ELECTRIC 


Westinghouse Electric & Manu- 
facturing Company reports for the 
six months ended June 30, 1930, net 
profit ,of $8,357,362 after deprecia- 
tion, interest and Federal taxes, 
equivalent to $3.13 a share (par 
$50) on 2,666,315 shares of combined 
| preferred and common stocks. This 
;}compares with $13,131,381, or $4.92 
a share on combined shares in the 


| first half of 1929. 


Net profit for the quarter ended 
June 30 amounted to $3,810,744 





Profits in 1929 were equal to $8.77 a | 
share, against $8.36 a share in 1925, | 
figured on 901,767 shares now out-j} 
standing. Earnings per share in the 
+past five years have been as fol- 
|lows: 1929, $8.77; 1928, $7.02; 1927, 
| $6.34; 1926, $6.51 and 1925, $8.36, all 
| figured on present amount of stock. | 
| With earnings for the first six | 
/months exceeding the amount of | 
|dividends paid in that period, and 
|with an improving outlook for the 
|automobile industry for the balance 
of the year, Storage Battery should 
make a good showing in 1930, not- 
withstanding the lessened activity 
in the automobile industry, par- 
ticularly as compared with the rec- 
ord-breaking year of 1929. 

Outside of the automobile divi- 
sion, business of Storage Battery in 
| the six months ended June 30, 1930, 
|was ahead of the first six months 
of 1929. The company has been do- 
ling a good volume of business in 
| battery renewals, which, while not 
;up to the best records of the com- 
|pany, are not much below the re- 
j/newal business in the first six/| 
| months of 1929. Renewal business 
is picking up, however, and an im- 
| provement in this line will likely 
develop from now on. 

The only line of business which | 
|has declined to any extent has been | 
| sales to manufacturers, and natural- 
| ly this branch of business has 
|slowed down with flattening out in 
|the automobile industry. 
| General business of the company | 
| is of a stable character, and is re- 
| ported to be fully up to the com-!| 
| pany’s highest standards of produc- | 
| one and ahead of the correspond- 
ing period of 1929. Company has 
begun deliveries on an order for 
storage battery equipment on forty- 





after above charges, equal to $1.43 
a share on combined shares, com- 
paring with $4,546,618, or $1.70 a 
share, in preceding quarter, and 
$7,499,681, or $2.81 a share, in ge 
June quarter of previous year. 


BRIGGS LE BARON PLANT 
GETS PACKARD CONTRACT 


Detroit, July 22.—Packard Motor 
Car Company has placed an order 


for a substantial number of con- 
vertible type custom built bodies 
with the Le Baron division of Briggs 
Manufacturing Company. 


| COMING EVENTS | 


AUGUST 
26-28—Chicago, Ill. Society of Automotive 


Engineers aeronautic meeting in 
conjunction with National Air Races, 


SEPTEMBER 
22-26—Chicago, Ill, American Society for 
Steel Treating meeting at Stevens 
Hotel. 
29-Oct. 4—Pittsburgh, Pa. National Safety 
Council Annual Safety Congress, 


OCTOBER 


| 2-12—Paris, France. Automobile Salon. 


| 6-11—Washington, D. C. Sixth Interna. 
tional Road Congress. 
6-11—Washington, D. C. American Road- 
builders’ Association Convention, 
8- 9—Detroit, Mich. Society of Automo- 
tive Engineers production meeting 
at Book-Cadillac Hotel. 
22-24—Pittsburgh, Pa. Society of Automotive 
Engineers’ transportation meeting. 
16-25—London, England. Olympia Motor 
Show. 
NOVEMBER 


6-16—Berlin, Germany. 
tomobile Show. 

8-15—Chicago, Ill. 
Drake Hotel 

10-14—Cleveland, O. Motor and Equipment 
Association Show 

17-21—Cleveland, O. Nationa) Standard 
Parts Association Show. 

30-Dec. 6—New York. Automobile Salon at 
Hotel Commodore. 


DECEMBER 


International Aue 


Automobile Salon at 





two new type storage battery oil- 
electric locomotives for New York 
Central. These locomotives are to 
be used in switching operations in 
New York and Chicago. Engines 
are operated by a 300-horsepower 





6-17—Brussels, Belgium. Automobile Ex- 
hibition. 
JANUARY 
3-10—New York. National 
Show. 
24-31—Chicago, Hil. 
show. 


Automobile 


National Automobile 


eine sipualakiipnasiatieate aes a - ~ = 2 re ee ny eee 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, JULY 23, oe + 


. ae — Saeco Snosage ante 


-U. S. Charts Week’s Business Prog ress 


WC AR RA DRAB RO MPC OOTY TS awnmnnananmmontnee ies oitiy 1 eemmmnneainemmaiinanin ns tne eB ree 


WEEKLY AVERAGE. ae —~ 190th IwoLUSIE - HOD ean er serene 1929 een (9839 
BITUMINOUS COAL, PRODUCTION auILOING CONTRACTS . ‘DAILY AVERAGE DEBITS TO INDIVIDUAL A 

















AA RANA A NAA EN AAI RRAARAK AA HAG Sa IT Wi SDRC EST CSG weenie + ATLA RL EEE! LOTR SER 
































F KH : ape ; . : 
lager IAPR. MAY JUN JUL AUG BER OCT. NOW, DEC. [MAR APR MAY ON, Ui 
i 4 2 
: $ 
He j A 
a > = Ft 
= 3 mai SS 
«<s a2 : 
Bae f oy 
+ > 
. 
». 











baka) CALL MONEY RATES 


prone r 






























































f 
DETROIT FACTORY EMPL. OX MENT 

re ee ae foe ate : a balsa sae 

; or rag, os : ; 
‘ 120.4 eee ne aene s Sd pac cae ce ge ine meen 
_ STOCK PRICES. 
Se ee eat FISHER’S WHOLESALE PRICE INDEX 
: OB niridicc iit Beg el elt beds 100 -—-——_——-. inl ascscsoniigsnad 
95 geetters owed, ; >" ties ; 
PETROLEUM PRODUCTION (DAILY AVERAGE) * per | denny, 
160 eee ay ; pet £ ‘ o 
i anaweet odes eo ee _ BROKERS’ LOANS 
naa ‘a.aietale'efeleife's ep COU . + 4030 t y Er OT ae Anne og 
ee ate, woe te arene anes e ete? 
+ Sat KtR RRR ores bk eee gE She Es ¢ tek j i a BOD s#7? i sae ~— of eee ——+ Be “Th ee 
WHEAT PRICE no. 2 HARD WINTER ers *, 
ay | PPT SET EET 100: wnbinbebicbecbebecbndenbebasnincninninsinindnininninintvinverhiledhumtbeabaintedaasR te inochetecbelaitedin | 
vs TIME MONEY RATES 
§ ~ B40 - ea i ay 
Lo 4 COTTON PRICE MIDOLING, NEW YORK pone ch  pmaabeet ia 
r OQ GsiM idee ese bs keds pkeae? 80: ro . i a ie + ng oe se . 
: ‘ Slat oacee * ea sew, | ¥ ped reg th OmF i a . 





x 
ST “eda at nge”™ "PF 0e%% 


WHEAT REGEIPTS ine, gi Ga, 8S Sw : ot) 





400 z* 
: 
ii | 
| 300 7S 
as 
. « = 
v x 
. 2? 





< 
€ 
v 
® 
: 





‘| 


Set 1 hace 


<r. : 
I pnp SO” , 
> = 


¢ 

2 
a>} 
* 

* 






COTTON RECEIPTS 7 








EB RB ‘ ‘ : : : : i » 






































on *. : 
—— |00--—— PT To p Nt ge eis Pushes | 
“4 j “e oe § 
j ; F 
‘ bok eee Re eo de i tne, cote: Rehan Re ae bin ben tick wip $4 bb. Bus baiting 3b oh ef iba Rei bites $33 hei dint § ee 
. : ‘iN ea. MAR Aba MAVTIUNSOUL, BUG REP. GOT NOV. DES Jan PER MAR. APR) MAY AINE SUL! AUG. SEP. G6T! Nov. IDES. JAN. FBG MAR. APR! MAN SUD UL. nud. SP GET | wow. REE: 
nian ates caceeeiaatadda te is sitstiatseianaeeabiasientiodi cvleapaereiereonsitie tier scuuhessieeciaeetensitsiubpecduusdiniaiaiinicdnmsialainasauiit 
Above is reproduced this week’s chart of business trends issued yesterday by the Department of Commerceat Washington. These 
charts are now appearing regularly in 1» Automotive Daily News. ; 
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| 
| and Edith R. Pell, Westwood, are} acquire the tire business formerly line of Diamond tires, tubes and | opened a duplicate plant on the 
the incorporators. operated by Joe Smith. Incorpora- | 2¢cessories carried. | west side of the city at Eleventh 
‘ ; - |}and Sassafras streets, where com- 


Camden, N. J., July 22.—The Gar- | tors of the new firm are Benton) Greensboro, N. C,, July 22.—The | plete facilities have been provided 
AND SERVICE FIELD 3 | den State Lubricating Company, to} | Thomps son, Springfield, represent- | oqge Murray Tire Store, dealer in | for tire service, oil and gasoline, 
|deal in oil, has been formed here|ing the Diamond Rubber Company; automobile accessories, has been | ¥@5 ching, greasing, polishing and 


— ys to —- i |Peter P. Dugas, Mary Dugas and opened at 322 South Davie St. here. —— ae mene — — 
few: 26 i shares no par ijamin \ i? , y | CESSOT e I as > 
Newark, N. J., July 22—The Clif- o | njamin Mr. Smith, Mr. Thompson is pres- | The store will be managed by E. B.|¢+01.g ‘The concern is headed by 


: Davis, Haddonfield; Joseph Hickey | Sa de 
ton Machine Tool Company, t0/and I, J, Milask, Saendon aan ident and Mr. Dugas, associated Baugh, - H. H. Kitchen, who began business 
with Mr. Smith seven years in busi- jin Erie ten years ago with a sm all 


memnatbotuee seams, has been formed incorporatofs. ness, secretary-treasurer of the firm. Erie, Pa., July 22.—Kitchen's Tire auto accessory and tire shop. 

here and authorized to capitalize at , Mr. Smith has withdrawn from ac- | Service, Inc., operating a complete | eomeniinteianeiioneomansiionie 

$10,000 preferred and 600 shares Danville, Hil, July 22.—The Jo€ | tive association with the business.| one-stop super service station at| cL ASSIFIED ADVERTISEMENTS 
common, no par. Hans P, Preis,|Smith Tire Company has been in-| Quarters of the firm are to be ex-| Parade and Eighteenth streets here IN THE AUTOMOTIVE DAILY 
Irvington; Henry L. Kaiser, Clifton,| corporated with $50,000 capital to'tensively remodeled and a complete|for several years, has formally NEWS BRING RESULTS 
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New Haven, Conn., July 22—Em- 
ployees of the Biever Motor Car} 
Company, 138 Whalley Ave., Chrys- 
ler dealership, and their families 
staged en outing at a farm near 
Waterbury. Mr. and Mrs. N, L. Bie- 
ver headed the group, which in- 
cluded fifty. Trick horseback riding 
was “enjoyed” by several members 
of the party, using the farm’s most 
talented broncho, 








San Antonio, Tex., July 22.—Ap- 
pointment of the Embleton Motor 
Company of this city as Chrysler 
ditributor for this territory has 
been announced by R. V. Embleton, 
president. Mr. Embleton also 
announces the appointment of J. 
O. Holder as manager in charge of 
wholesale distribution and O. A. 
Wilson as sales manager. 





Rochester, N. Y¥., July 22.—With 
representatives of distributing firms 
in western New York and Detroit 
men as their guests, Chrysler 
dealers in this city held their an- 
nual picnic here last week. Charles 
W. Fields, president of C. W. Fields 
Inc., district distributor, was host. 
The new eights wer were exhibited. 


Stamford, Conn., nn., July 22.—Vaast 
Brothers, Connecticut Avenue, South 
Norwalk, Cadillac and La Salle 
dealer, has established a policy of 
no trade-ins whatever on new car 
sales, according to Jules W. Vaast 
The dealership’s held-over used car 
stock is the lowest in history, Mr. 
Vaast says. He says new car busi- 
ness is maintaining an even level. 





Ansonia, Conn., July 22.—Gregory 
Motor Car Company, 48 Maple St., 
Oldsmobile and Viking dealership, 
has secured the franchise for 
Stewart trucks in Ansonia and 
vicinity. 


KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


GENERAL 


*In addition to its regular line Oldsmo- 
bile also offers a de luxe line. De luxe 
equipment includes: Six wire wheels (with 
six tires and tubes), two wheels carried 
in front fender wells and securely locked 
in position, chromium-plated headlamps, 
four spring boots, folding trunk rack at 
rear and sheet metal fenders, etc., ducoed 
in color on those models on which ducoed 
sheet metal is more harmonious than 1s 
black enameled sheet metal. It is also a 
special line for 1930. 

SPEEDOMETER 
AC—AC Spark Plug Co., Flint, 








Mich. 


NE— Ney. East Appliance Corp., Roches- 
ter, 

Ste—Stewart-Warner Speedometer Corp.. 
Chicago. 

“Var—Various makes. 


CLOCK 
Borg—Borg Clock Co. 
e-es Watch Co., New York city. 
New Haven, See Phi. 


Phi—Phinney-Walker Co., New York city 


Ster— ore Clock Co., La Salle, Il 
7 Thomas Clock Co., New York, 
Wal—Waltham Watch Co, Waltham, 
Mass. 
*Optional. 
FUEL GAUGE 
AC—AC Spark Plug Co., Flint, Mich 


K-S—King Seeley Corp., Ann Arbor, Mich 
Mot-M—Moto Meter Gauge and Equipment 


Corp., L. I. City, N. ¥., and La Crosse. 
Wis 
Ster— ‘Sterling Clock Co, La Salle, Il. 


LOCK 
BS—Briggs-Stratton Co, 
Ele—Mitchell Specialty Co., 


2g 


Milwaukee 
Holmesburg, 


DR—Delco-Remy Corp., Anderson, Ind. 

Her—Hershey Mfg. Co., Chicago. 

Joh- —~emmeen Automobile Loc Co., 8st 
Louis, 

ne North east Appliance Corp., Roches- 
er 

Sha—Shaler Lock Co., Milwaukee. Wis 


Yat—Yale & Towne Mfg. Co., Stamford, 


Conn. 
*Reo Model 15 uses Mitchell. 
SPARK PLUG 
Flint, 


AC.-AC Spark Plug Co., Mich 


Cha- Champion Spark Plug Co., Toledo, O. 
BATTERY 

Bx Electric Storage Battery Co. Phila- 
delphia 

Nat—-National Lead Battery Co., St. Paul, 
Minn. 

Pre—Prest-O-Lite Co., Indianapolis, Ind 

Us"—U. 8S. L. Battery Corp., Niagara Falls, 
N. Y. 

Wil--Willard Storage Battery Co., Cleve- 
land, 

*Vaor Various makes-- Exide, Willard, Del- 


co-Remy and USL 
HEAT INDICATOR 
AC —-AC Spark Plug Co., Flint, Mich 
Me.-M —Moto Meter Gauge and Equipment 


Gees. L. I. City, N. Y¥., and La Crosse, 
Bie— Stewart Warner Speedometer Corp 
Ster -Sterling Clock Co., La Salle, Il 

CIGAR LIGHTER 
*Cigar lighters in many cuses are op- 
tiona) equipment, and are not  stan- 


dard on all models; the names of lighi- 
ecs shown indicate the makes supplied 
to various car makers. 


Coy -Gasco Products Corp., Bridgeport, 
on, 
GR--Grand Rapids Metalcraft Corp., 


Grand Rapids, Mich. 

a Nore. East Appliance Corp., Roches- 
er ° 

Cuno—Cuno Engineering Corp., Meriden, 
Conn. 
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ee 452 | AC Jag | Mot-M_ DR | AC _Ex | AC Cuno Tern Tern 1 Duc Hal | Hal — |*Opt | Eat Eat Buffalo ioe 
eet } se Ue OU “var _| AC — | Tern — | Duc Gui | Gui ~— "Own/tOwn Own |K# 3 — 
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Lin— Sinden. 


VS 


Fern 
Cuno 
Conn. 
*Var 


Diiz 
Duc—E. 1, 
Philadelphia. 
Gi 
Mur—- 
Val 


Van Sicklen Corp. 
"Extra equipment on Reo Model 15. 
Ternstedt Mfg. Co., 
Cuno Engineering Corp, 


—Clidden Co., 


Various makes 

BODY FINISH 
Ditzler Color Co., 
du Pont de Nemours & Co., 


Cleveland, 


Elgin, 11) 


Deiroit, Mich. 


Detroit, 


New York city. 


cine, Wis. 
JB—The 


Meriden, Columbus, O. 


Wood—Woodlite, Ltd., 


Sto—Stover Signa) Engineering Co., 


Los Angeles 


fReo Model] 15 uses Hall. 
WINDSHIELD WINGS 


Mich. 


Kok—Kokomo Automotiye Mfg. Co. 
*Extra equipment on the Reo 15. 


Per—Perfection Co., Chicago. 


Oo Bif—Biflex—O 
Murphy Varnish Co., Newark, N. J. oo akes 
Valentine & Co., 


Chicago, Il. 


*Various other lacquers used. 
tAlso Gli 
STOP AND PARKING LIGHTS 


oo —Corcoran Lamp Co. 


ic—Cincinnati-Victor Co., 


Cincinnati, O. 


Gla—Gladiator Mf 
Kel—Kelch; made 


fy 


Products Corp., 


tNot standard equipment. 
HEATER 

Co., Auburn, Ind. 

Grand Rapids Metal- 


craft Corp., Grand Rapids, Mich 





Ra- 


Jno. W. Brown Lamp Mfg. Co., 


C,al. 


No. 


Per—Eaton Axle & Spring Co., Cleveland. 





Mich. 

Bad—Badger Mfg. Corp., Milwaukee. 

Bif—Biflex Corp., Weuksean, i. 

Buck—See Cen. 

Cen—Central Brass & Fixture Co., Spring- 
field, O. Also makers of Buckeye bump- 
ers. 

CG—CG Spring & Bumper Co., Detroit. 

Eat—Eaton Axle & Bumper Co., Cleveland. 

nel Spring and Bumper, Detroit, 

New Method Sales Co., Allegan, Mich. 

Ste—Stewart-Warner Speedometer Corp., 
Chicago. 

Extra Sstement, 

*Also using Eat. 

SExtra equipment on Reo Mode) 15. 

WIRE WHEELS 

Budd—Budd Wheel Co., Detroit, Mich. 


Buffalo—Wire Wheel Corporat 
nae eee 


*On some models. 
**Using both Budd and Kelsey- Hayes. 
tNot standard poetomens. 


tUsing both Kelsey Hayes 
Whee! Corp. , |= = 
SHOCK ABSORBERS 


Gab—The Gabriel Company, Cleveland. 
Hou—eude Engineering Corp., Buffale, 


ton-Tieles Products Corp., Dayton, O. 


sien—sseneee Aut 

Monroe, aree uto Equip. Mig. Co. 
hl—Wahl Go., Chicago, 1). 

Wat-Johm Warren Watson Co., Phila- 


delphia. 
*Extra equipment on Reo 15. 
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in the flyer if the order is sent|Vemtion of the Motor and Equipe 





. ? 
|store to a jobbing establishment. | d, | 
TO SMALL THINGS Eaitor’s DISCOUNTS QUICK ORDERS) FOR ASSOCIATIONS 
soe | 
Two years ago the firm) Wilhelmy Company of this city, | 
|keep pace with a growing business a - ee } | 
vated to $200,000 lin the territory outside of Lincoln. | RETAILERS who plan to maintain | Ware, radio and sporting goods, has | 
ot only _al- Nov. 10-14 
———— the firm floor space amounting to| mest impossible task, but a “foolish” | ing a number of automobile tools in | 
INCOLN, Neb., July 22.—When a |employed in the Lincoln store. Last | known local merchandise manager. A discount of 50 per | teenth annual show and cone 
a wholesale establishment, selling 
the main store and operating a 
business must have followed some 
41-43 O St., has increased its vol- 
$200,060 in 1929, in the face of 
Paying attention to the little 
efficiency, quality of products han- 


MESSER’S ATTENDS |2sevine*trom .'teiai scccany || —7 | NEBRASKA JOBBER GETS INDIVIDUAL SHOWS 
expanding from a retail accessory | 
| expanding | SALES THROUGH FLYER, | 
|The firm has now ceased to handle | | eee 
|accessories with a very few excep- | . / ; ae 
Omaha, Neb., July 22.—Wright & 
eae te | tions. 0 ALLL : a 
One-Man Business Ele- | movea into its present quarters tO |»,  ecememcemcenceremvasces § beep jobs automotive tools and) Mi, E. A. Developing Its 
| shop equipment in addition to hard- | Py f E hib; 
: ; ans for c 
Yearly in 8 Y |Last year additional space was an-| “established” pricé lines for fall) sent out 5,000 July “flyers” to its | xXnibit 
early in ears nexed to house the office, giving | Will not only be attempting an al-| Middle Western trade, the flyer list- | 
: : ‘ | ; i a well-| additi seis . aca | ities 
By JAMES R. LOWELL 150 by 142 feet. Eighteen are now|one as well, according to a we Se ates a hardware and) FINAL arrangements for the foure 
4 |March a branch store was opened|He expressed marked disagreement | cent. is allowed on all prices quoted 
ae ee See tae McCook, Neb., 300 miles west of | with the idea, which seems to prevail 
automotive parts and equipment in 
three states, employing eighteen in 
branch store besides, all within a 
period of eight years—then that 
worthwhile business methods. The 
L. J. Messer Parts Company, 1939- 
ume of business from a very negligi- 
ble figure in 1922 to more than 
strong competition from a number 
of older automotive jubbing firms. 
things—all the small details of serv- 
ice, display and advertising, shop 
dled and personnel—is credited by 
Mr. Messer with having created the 


good will and reputation that have | 


built his firm up to its present es- 
tablished and profitable position. 


The Messer company’s policy of | 


paying attention to details is read- 
ily apparent to even the casual 
observer. The store front is attrac- 
tive. The large plate glass windows 
are always clean and there is noth- 


ing to obstru_t the view of several | 


rack «splays of parts and shop 
equipment standing in the front 
part of the building. A large neon 
sign over the shop front carries the 
name of the company. The shop 
front is freshly painted and the 
sidewalks are always clean. 

Interior arrangement and _ fur- 
nishing of the shop are up to date 
and in keeping with the principles 
of business psychology. A generous 
portion of the main room is left for 
the customers, being separated from 
the rest of the shop by a green 
metal counter. This open space in 
the front end of the shop also con- 
tains a few display racks and bench- 
es, c2 which a uniform display fea- 
turing seasonal products of one 
line are to be found. The display 
yacks and benches are all green, 
efficient in construction -and at- 
tractive in appearance. The rows 


of racks and shelves that run from | 


the dividing counter to the back of 


the main room are also green, of | 


uniform size and arrangement, and 
of metal construction. There are 
six rows of these metal racks, con- 
taining small parts, fittings and 
small tools, spaced evenly with am- 
ple room for the shop employees to 
move about. 

Use is also made of attractive 
posters from advertisers, a few of 
these along with a few panel dis- 
plays being exhibited on the walls 
in the “customer” part of the shop. 
Before a poster starts to become 
frayed and unsightly, it is replaced 
by a new one. 

The display end of the sh’ > has 
proved valuable in moving certain 
stocks and lines that have been 
henging on longer than _ they 
should, and Mr. Messer recognizes 
that the display quarters must te 
kept neat and attractive if their 
sales value is to continue. In his 
wall panel displays, Mr. Messer cx- 
hibits such items as chisels, punches 
and similar tools, while on the 
stands and racks are seasonable re- 
placement parts and the “flashy” 
type of shop equipment such as 
electric tools, air compressors, etc. 
The display quarters are often ef- 
fectively utilized in showing a com- 
plete new line, ether of parts or 
equipment. 

A neat sign, plainly vistble to the 
customer, typifies the quality of 
service that Messer’s has built up. 
It reads—‘Goods Always Available 


| within a reasonable time after re- 


| in considerable business from north- 
;ern Kansas and eastern Colorado. 

| Accounting for the rapid growth 
of his establishment, Mr. Messer 
Says: “My personal theory of how 


to make a go of a business is to 


| keep alive and alert to all the small | 
{phases and opportunities of that | 


| business. If you keep an eye on the 

smal] details and try to analyze 
;past and present experiences you 
|can pretty well predict what future 
|business will be and prepare your- 
self for it. 

“Take the matter of accessories 
|for example; when accessory sales 
| Started falling off a few years ago, 
|I looked the situation over and, al- 
| though there is no doubt but that 
| accessories will always be saleable, 
|it appeared to me that with dime 
| stores, drug stores, mail order houses 
| and other establishments of every 
kind handling them, and with auto- 
|mobile manufacturers coming more 
and more to the practice of includ- 
ing most practical accessories as 
standard equipment, there soon 
wouldn't be much in it for the small 
jobber to handle accessories. 

“Since we quit handling such 
|items our profits have been greater. 
I believe that at present replace- 
ment parts and shop equipment are 
|the most profitable lines that a 
| jobber can deal in.” 

Messer’s advertising is mostly di- 
rect mail. Circulars prepared by 
manufacturers are used extensively, 
as are postcards of a more personal 
nature. A Berkley machines was 
recently installed in the shop to in- 
stall new flywheel ring gears, and 
this is being featured in the adver- 
tising of the Messer company at 
present. Blotters have been found 
valuable as an advertising medium. 
Direct mail advertising is sent out 
te the trade on an average of two 
to three times a week. 

An example of what Mr. Messer 
means when he says “a _ business 
must keep alive” may be found in 
his personal contacts and relations 
in his territory. When the state 
fair is in session in Lincoln and the 
;}newspapers go to the progressive 
merchants of the city for co-opera- 
tive advertisements, Messer’s ad 
|;may be found along with those of 
other civic boosters. Incidentally, 
these special editions of the news- 
papers have a wider reader interest 
than the usual issues. 

When the Lincoln Automobile 
| Dealers’ Association, the American 
Legion, or some similar organiza- 
tion. decides to put on an automo- 
bile show or a Greater Lincoln ex- 
hibition, Messer’s can be depended 
upon to enter into the spirit of 
the affair. and provide an attrac- 
tive display. Messer’s has found 
that this policy of “keeping alive” 
pays in actual cash. 

Another example of how Messer’s 
goes after the business is contained 
in its practice of sending an ex- 
pert machinist out in the city to 
“mike” cylinder walls free of 
charge. The work of this machin- 
ist has become so favorably known 
that the shop’s piston business is 
growing by leaps and bounds. Fit- 
ted pistons are absolutely fuaran- 
teed. 

One of the outstanding points of 
interest concerning the Messer es- 
tablishment is the number of young 
men it employs. Mr. Messer him- 
self is still in his twenties. The old- 
est man employed (the machinist) 
is only 40, while the rest of the 











—If Not in Stock We Will Order | personnel are in their late teens and 


by Telegraph.” 


twenties. L: J. Messer is president; 


The: Messer company started, in, J. S. Resenberg, vice-president, and 


}Lincoln, and this move has brought |in merchandising circles, of main- 


| taining the price levels established 


| during the last two years, and com- | 


'pensating for the lower commodity 
|level by offering a better quality of 
merchandise. 

In only a comparatively few items 
of merchandise, in which the whole- 
sale price drop has been compara- 
tively small, will the plan of main- 
taining established levels prove 
practicable, this executive said. The 
new trend in consumer buying psy- 
chology, sharpened by the _ wide- 
spread knowledge of the drop in 
commodities and wholesale prices, 
precludes any degree of success in 
working out the established price- 
better quality formula in retailing 





for the new season, he asserted. 

“The fall and probably the suc- 
ceeding season will, of course, see 
no abandonment of price lining in 
retail stores, but from all indica- 
tions it will be a period which will 
be marked by a revision of price 
lines in practically all departments 
of the store. Price lining in essence 
is the assembling and offering of 
merchandise at price levels which 
will move the greatest volume of 
goods. This definition of itself in- 
dicates that what may be the cor- 
rect, price lines for one period are 
not necessarily correct for a dif- 
ferent period. 


“It is my opinion that most stores | 


are in no position to work out plans 
for holding levels firm and adding 
to quality. In many of the thou- 
sands of items handled by depart- 


ment stores this would call for re-| 


constructing products. This would 
be an infinitely slow process, as the 
various departments would have to 
work on but a few items at a time. 
Obviously, retail merchandising 
could not keep any such slow pace 


and actually adding quality there- | 


fore would be too big a job. 

“There is no indication whatso- 
ever that while consumers are neg- 
lecting high-priced goods they are 
materially delaying the purchase of 
their everyday needs. The index of 
purchasing power over the country 
generally has not declined a great 
deal. In other words, consumers are 
willing to buy, and are buying, pro- 
vided they are offered merchandise 
which is priced right. Flexible, not 
rigid, price lining is accordingly an 
outstanding retail need to success- 
fully meet the difficulties of the 
coming fall.” 


H. Ginsberg, counsel, all being un- 
der 30 years of age. 

The firm advertises the quality of 
the products it, handles. Among the 
lines now carried are King Quality 
products, including pistons, pin 
bolts and bearings, connecting rods 
and main bearings; Perfect Circle 
rings, American Hammered rings, 
Timken roller bearings, New De- 
parture bal] bearings, McCord gas- 
kets and radiators, Van Dorn elec- 
tric tools, Jaedericks armature ex- 
change, Moroloy connecting rod ex- 
change, Service Spring Company’s 
line, Foreman axles, Accurate gears, 
flywheels, 
gears; A. C. spark plugs, Link Belt 


line, complete John C. Hoofe line, | 
complete Accurate Parts Manufac- | 
turing Company line, McKay tire | 


chains and Barney tools. 

The lighter, faster moving items 
are carried in the front part of the 
building where they are easily avail- 
able to the employees, while the 
pulky items such as springs and 
axles and heavy shop equipment are 
in an enclosed room at the rear 
where they are closest to the truck- 
loading dock. ' 


ring gears and pinion| 


| 
| 


| 
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ceipt of the flyer. 

The July flyer contains not only 
seasonable goods and a numb& of 
attractive closing-out prices, but 
also lists many new lines not in the 
company’s regular 1,400-page cata- 
logue. The company advises iis trade 
to file the flyer along with the reg- 
ular catalogue and, in addition, to 
show it to customers as a means of 
selling. The company has always 
found its flyers effective in the past 
and the July flyer is expected to be 
doubly effective because of greater 
price inducements and an unusually 
attractive job of printing. 


NEW BATTERY CLIP OF 
OHIO PARTS COMPANY 
SAVES TIME AND LABOR 


A NEW “Jumbo Triple Duty Test 
Clip” which is said to be re- 
|ceiving favor among battery service 
j;men has recently been made avail- 
able through jobbers |, the Ohio 
Parts Company, manufacturer, in 
Cincinnati. 

The clip is large and can be at- 
tached to the battery quickly, and 
without confusion on the part of the 
batter~ man. The clip is sturdily 
made of bronze and is equipped with 
a heavy coil spring which gives the 
clip a bulldog bite into the battery 
post. The cable and both necessary 
wires are enclosed in a heavy rub- 
|ber casing. 

“Jumbo Triple Duty Test Clips” or 
addition information can be had 
|from jobbers or the, Ohio Parts 
Company, 2735 Colerain Ave., Cin- 
cinnati, O. 


CONFERENCE AT JOPLIN 


Joplin, Mo., July 22.—A group of 
Seiberling dealers of the Tri-State 
district held a conference here un- 
der the direction of E. J. Rogers of 
Kansas City, district manager of 
the Seiberling Rubber Company. 

Assisting was C. I. Rogers of this 
city, district representative. Dis- 





cussions of current affairs of the 
company and the tire industry and 
sales promotion ideas made up the 
business program. 


MORLEDGE NAMED SALES 
MANAGER OF INDIA TIRES 


Akron, O., July 22.—C, T. Mor- 
ledge, who has been associated with 
India Tire and Rubber Company 
for the past four years, has been 
appointed sales manager of India. 
according to a recent announcement 
from W. G. Klauss, president. 

Mr. Mcrledge succeeds F. L. Ryan, 
who resigned eight months ago to 
become a tire dealer and take over 
the distribution of India tires at 
Los Angeles, Cal. Since that time 
Mr. Morledge has been directing 
India sales in the capacity of as- 
sistant sales manager. 


BRUBAKER & BROS. CO. 
APPOINTS DISTRIBUTOR 


San Antanio, Tex., July 22.—The 
W. L. Brubaker & Brothers Com- 








pany of Millersburg, Pa., manufac- 
turer of taps, dies and reamers for 
automobile service shops, through 
its representative, L. F. Rigley. an- 
nounces the appointment of the C. 
H. Mountjoy Parts Company, auto- 
motive wholesaler, as distributor for 
its products in south Texas. 

The new distributor has branches 


in Beaumont, Houston, Corpus 


Christi and McAllen, 


ment Association, to be held in 
Cleveland November 10 to 14 inclu- 
sive, will be actively developed in 
the immediate future, following the 
action of the executive committee 
at a special meeting held at the 
Hotel Cleveland. 

This action followed the collapse 
of negotiations with the National 
Standard Parts Association when 
the board of directors of that as« 
sociation voted against the M. E. A, 
proposal for a joint show. The joint 
show had been proposed by the 
M. E. A. 


The M. E. A. show will be held in 
the Cleveland Public Auditorium 
and negotiations have been com-« 
pleted for the use of between 150,000 
and 200,000 square feet of exhibi- 
tion space in the auditorium. The 
show will utilize the arena, the 
west wing, and the arcade connect+ 
ing these two exhibition halls for 
the manufacturers’ displays. 

According to M. C. DeWitt, vice< 
president of the Champion Spark 
Plug Company and chairman of 
the M. E. A. show committee, show 
contracts and complete data on 
display regulations will go out to 
members immediately. 

The association is planning on 
close to 300 complete exhibits and 
expects an attendance of more than 
7,500 trade executives and sales 
representatives at the show. The 
exhibits will include the complete 
range of automotive equipment, ac- 
cessories, tools, parts and supplies. 
in the trade during the first week 
in November as, in addition to 
members of the M. E. A., atten- 
dance of other trade representa- 
tives will be extended on an invi- 
tational basis. The annual conven- 
tion of the association will be held 

Cleveland is expected to be the 
mecca of all prominent executives 
in- conjunction with the show. 

Hotel Cleveland will be M. E. A. 
headquarters. 


800 EDISON INDUSTRIES 
WORKERS, GUESTS PICNIC 
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West Orange, N. J., July 22.— 
Eight hundred men, women and 
children enjoyed themselves Satur- 
day afternoon at Crystal Lake Park, 
West Orange, as guests of the 
Thomas A. Edison Industries Ath- 
letic Association. The torrid 
weather was defied by four baseball 
teams. “Bill” Hildebrand, newly 
named vice-president in charge of 
traffic, umpired. 

The storage battery division tri- 
umphed over the general manu- 
facturing branch, 4 to 1. The 
radio division defeated the primary 
battery team, 6 to 2. After the dia- 


mond competition a program of 
water sports was given. William H. 
Meadowcroft attended with other 


executives. The activities were con- 
cluded with dancing. 


MID-CONTINENT PETROLEUM 
HOLDS MEETING IN LINCOLN 
Lincoln, Neb., July 22.—More than 

thirty distributor salesmen, district 
superintendents and supervisors of 
the Mid-Continent Petroleum Cor- 
poration attended a business meet- 
ing and dinner at the Cornhusker 
Hotel here. Carl Weil was the guest 
of honor and speaker of the eve- 
ning. J. J. Dowling, Kansas City, 
formerly chief distributor salesman, 
spoke.briefly. He has been appointed 
division sales manager, with head- 
quarters here and will move to this 
city soon. L. V. Surtee, division 
manager of the corporation, presi- 
dent, 
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Automatic Clutch Control From Abroad 


- view of the widespread interest 
in new driving controls the ac- 
¢companying illustration and descrip- 
tion from the English journal, The 
Motor. should be of interest. 

To quote from our foreign con- 
temporary: “This is an ingenious 
control mechanism whereby an 
orthodox clutch is operated auto- 
matically, so that the driver never 
needs to work the clutch pedal. 

“We tried this autoclutch, as it is 
called, fitted to a 14 horsepower De- 
jage car (1924 model) and as the 
four-cylinder, two-liter engine was 
pulling a total load of about two 
tons, the test was severe. 

“On this car the clutch pedal had 
not been removed, so that one could 
watch its movements in order to 
follow what was happening to the 
clutch itself. When we got into the 
car second gear was engaged and 
the engine was idling, no power, 
however, being transmitted to the 
rear wheels as the automatic con- 
trol was holding the clutch disen- 


gaged. 
“Upon speeding up the engine with 
the accelerator pedal, the clutch 


pedal moved rapidly towards the 
driver until the friction surfaces 
were coming into contact and then 
Slowly allowed them to take up the 
drive, engaging the clutch as gently 
as would a skilled driver. The car 
then moved off in the usual way. 

“To change up the driver pressed 
a button on the gear lever where- 
upon the ciutch disengaged itself; 
the lever was then pushed through 
into the next notch, following which | 
the release of the button caused the 
clutch to re-engage. 

“When driving in any gear the| 
driver can cause the car to coast 
at will simply by pressing the but- 
ton and releasing the accelerator 
pedal, allowing a few seconds for 
the engine to slow down. After this 
the button can be released, but the 
clutch will remain disengaged. The 
use of the engine as a brake can, 
however, be regained immediately 
by depressing the accelerator pedal. 





Whereupon the clutch re-engaged 
Furthermore, should the engine stop 
when coasting, re-engagement of 
the clutch takes place automatically 
and smoothly; this feature we veri- 
fied by switching off the ignition 
during coasting.” 

The mechanical part of the device 
is really very simple, the inventor 
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A DIAGRAM which shows the various connections and the valve 
gear which is automatically operated by a solenoid and a spring 


provide the power for operating 
the clutch, and a very small elec- 
tric current, shunted from _ the 
generator, to operate the valves by 
which the suction is controlled. The 
valve gear and electrical parts are 
conveniently mounted above a bel- 
lows, which operates the clutch 
pedal and a piston and cylinder 
could be employed instead of the 
bellows if desired. 

The main valve consists of a rod 
which is pushed to the left by a 
spring, but is urged to the right 
when a solenoid is energized by 
electric current. Thus when the 
engine speed is sufficient to operate 
the cutout and allow the generator 


to commence charging, the solenoid | 
becomes active, moves the valve to} 


the right, cuts off the suction and 
so permits the clutch to engage. 

The movement is at first extreme- 
ly rapid, but towards the end of 
the travel (the exact point can 
easily be adjusted) a sliding rod 
brings a second valve into action, 
which very 
port. The passage of the air 
thereby throttled, so that the final 
engagement of the clutch 
place gradually. 

If the car be slowed to a stand- 


using the suction of the engine to! still, the force of the solenoid van- 
Ge oo a — ee vo = a 





Borge & Beck Offers Clutch Vibration Damper 


« 


Sectional and front views of new Borg & Beck Vibration Damper 


NNOUNCEMENT is made by the | 
Borg & Beck Company, division | 


of Borg-Warner Corporation, of a | 
new type of automotive clutch i 
bodying a newly perfected principle 
of rubber cushioning. 
higher which 


operating speeds, 


characterize the modern automobile | or spoked type of hub, the sides of | aluminum retainer. 





| offer 
Increased power and torque and| pecially with reference to longer | 


tween engine and transmission. The 
use Of rubber, coil springs or leaf 
springs has left much to be desired 
in the elimination of noise and the 
lengthening of clutch life. 

The new development is said to 
a decided improvement, es- 


life. The design incorporates astar 


nearly closes the air} 
is | 


takes | 


ishes when the generator cuts out, 
and the spring pushes the valve to 
the left. Engine suction then rapidly 
exhausts the bellows, so causing the 
clutch to be disengaged. In circuit 
with the solenoid is the push but- 
ton switch on the gear lever already 
mentioned; consequently the sole- 
noid can at any time be cut out, 
whereupon the valve is released and 
suction causes the clutch to be dis- 
engaged. It will be realized inci- 
dentally, that the small current em- 
ployed is directly derived from the 
dynamo, when, and only when, this 
| device is charging the batteries. 

The main valve is also coupled to 
a mechanical control on a dash- 
board, by means of which it can be 
forcibly held to the right against 
the spring. In other words, the 
mechanical control can take the 
place of the solenoid and can be 
used to enable the clutch to act in 
the ordinary way (with the foot 
jcontrol) should the current fail. It 
is also possible to engage the clutch 
at any time by this means when 
coasting. 

The only criticism that occurs to 
us is that much more work than 
usual is thrown upon the clutch 
with withdrawal mechanism. 








which is driven and retained in an 
aluminum die casting conforming 
in shape to the spokes. This alumi- 
|/num member, with its flat steel 
cover, is riveted directly to the main 
|clutch plate. Free space is provided 
at the sides of the rubber and also 


|around the spokes and inside the 
This free space 


engine, have led to much study with|the spokes being retained between| improves the vibration absorption 


a view toward a more complete ab- 
sorption of torsional vibration be- 


ing surfaces of the spokes are cush- 
ioned by a moulded strip of rubber 


qualities of the damper and reduces 
| the chafing of the rubber cushion. 








Baush Enlarges Its Line 
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[HE Baush Machine Tool Com- 

pany, Springfield, Mass., is 
enlarging its line of nut running 
machines. 

These machines were originally 
made with two spindles, for use 
principally for automobile connect- 
ing rods. The line has now been 
enlarged so that the machines are 
built with eight or more spindles 
for use in turning down nuts on rear 
axle ring gears, wheel hubs, and 
Similar purposes. 

A differential is arranged which 
distributes the torque evenly be- 
tween all the spindles. It is ob- 
viously impossible to start all the 
nuts so that they would tighten at 
the same time. The action of this 
differential is such that if one nut 
or screw begins to tighten before 
the others, this one slows down and 
the others accelerate until they are 
the same tightness, and all are 
drawn down together. 

The spindles carry on their lower 
end quickly detachable wrenches. 
In operation, the motor and driving 
shaft run constantly, but the 
spindles are only in motion when 
nuts and screws are being driven 


and tightened. The work is placed | 


in a fixture which sunports it'so as 
to bring the bolts approximately in 
line with the spindles. The nuts are 
placed in the wrenches where they 
are held by magnetism induced by 
the electric windings around the 
spindles just above the lower bear- 
ing. The operator depresses the 
foot lever. which brines the work up 
and at the same time starts the 
spindles in motion. Nuts are run 
to the required tiehtness when the 
spindles stop. Work is allowed to 
drop away from the spindles and 
the operation repeated. 

The spindles when in operation 
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run about 600 revolutions per min- 
ute so that screws are run and 
tightened in less than two seconds, 


and the amount of work done de- 
pends almost altogether on the 
rapidity of the operator. Th. mae 


chine is very substantially con- 
structed, the gears, spindles, etc. 
being of alloy steel heat treated and 
all bearings where at all practic 
are of the deep groove ball type. 
The motor may be either alter- 
nating or direct, however, about 100 
watts of direct current is essential 
for operation of the magnetic 
clutch and switch magnet. The 
machine as shipped is completely 
guarded, 


Seek Patent for New Type 
Gasoline-Steam Engine 


Milwaukee. Wis., July 22.—John 
Vrbanac, a former engineer with the 
Federal Rubber Company, has ap- 
plied for a patent on a new type in- 
ternal combustion engine which uses 
both steam and gasoline as a pro- 
pelling force in a cylinder. 

Pointing out that less than 17 per 
cent. of the power of gasoline is 
utilized in an automobile motor, 
with around 66 per cent. lost as 
heat, Vrbanac devised a means of 
using the heat from the exhaust for 
developing steam and injecting the 
vapor into the combustion cylinder. 
It is claimed that a gasoline motor 
is raised to the efficiency bf a Diesel 
engine, with from 40 to 45 per cent, 
of the fuel energy utilized for, power. 
in a test engine, the watexjacke 
and carburetor are eliminated: a 
gita 
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truck steering gear assemblies, 
wanted to reduce its labor costs and 
increase its production on the final | 


Truck Cabs 
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Equipment - - - Development 


PROGRESSIVE ASSEMBLY CONVEYOR 
CUTS HANNUM OUTPUT COSTS 


CAUSES OF RAPID WEAR 
UPON TIRES DESCRIBED 


With adoption of smaller diam- 

eter wheels and lower centers 
of gravity, more rapid acceleration, 
quicker braking and higher speed 
on curves have been made possible, 
the Rubber Association of America 
observes. 

A small diameter balloon tire 
makes more revolutions in a mile 
than a large one. A tire 914% inches 
smaller in circumference than an- 
| other will actually deliver 22 per 
| cent. less mileage under the same} 
| operating conditions. 

On the other hand, the small 
diameter balloon gives greater road- 
ability to the automobile, and, while 
there is a disadvantage in the way 
of decreased mileage, there is an 
advantage in safety and comfort. 

Likewise, low hung cars with high 
wheels wear out tires rapidly be- 
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CLAIMS PROCESS 
UPON BERYLLIUM 


N.J. Chemist Asserts He 
Can Cut Output Cost 
$100 to $4 Pound 


JERSEY CITY, N. J., July 22.— 

The Wing Aeronautical Corpora- 
tion of this city, through its presi- 
dent, Alfred Schwarz, announces 
discovery of a process to manufac- 
ture beryllium, a metal which they 
state has hitherto cost $100 a pound, 
on a large commercial scale at $4 a 
pound. 

Beryllium, also known as _ gluci- 
num, was first isolated by Woehler 
in 1828. It exists in large quantities 





| enume ef thee exited enced that te tes all over the world, occurring as a 
sible. bo curves The . cael “ constituent of various minerals, 
2 : pres such as beryl, chrysoberyl and 


mand on the automobile is gradually 
| growing toward better performance. 
| Tires must endure all this, and 
| therefore, the chances for faster 
| wear are daily growing. 
| Of course, the owner must pay 
| for these advantages in the way of 
| decreased mileage in case they are 
, used to any extent. 

| It has been found upon analysis 
of a given number of automobiles 
that 90 per cent. have the brakes | 
| poorly adjusted, and the others are 
'not perfect. The ordinary means of 


of the stopping. 

| Again, driving the car over a gar- 
lage floor and locking the wheels to 
|see which one slides first is not a 


phenacite. In spite of its abundance, 
however, only a few pounds exist in 
the world today in its pure state, 
on account of the manufacturing 
cost. Seme twenty-odd operations 
were necessary to convert beryllium 
ore into the metal. 

The new process developed by 
him, Mr. Schwarz said yesterday, 
requires only one operation, instead 
of the present nineteen, to produce 
beryllium oxide, which is only one 
step removed from the pure metal. 


™ | co ; He is now producing it in small 

ee . VF cs enon —— 7 — Nag quantities at the laboratory in 

a hoo — ——_— | cae om esvinS the wheels, on Jersey City, but the company is 

ee ae 7 |stopping them, is not perfect, be-| orecting a special laboratory in the 

HE Hannum Manufacturing sige S B d Off Cou e 7 — the eye alone is the gauge | meadows of the chemical section 
pany of Milwaukee, maker of . ° O Vy ers p yp and may not catch the exactness |r Newark, and also a semi-com- 


mercial or pilot plant. Mr. Schwarz 
said he expected to have a full com- 
mercial plant ready in about 2 year. 

“Beryllium is but two-thirds the 


assembly operation of this particu- | good test, for the wheels may be weight of aluminum,” said Mr. 
Jar unit. It consulted Chain Belt | .| locked instantaneously by quick de- Schwarz, who is a widely known 
engineers, who drew up plans and | | Pression of the foot pedal, when On | metallurgist and gas chemist. “It 
specifications for a progressive as- | |e road under a vn geenrnen is hard enough to scratch glass with 
sembly conveyor. The Hannum ra pooner Ms take hold soone ee Pe eee eee > = 

i ° E Ss "e Ss steel an s our 
Company was convinced that the; | | Four wheel brakes must be ad- ee aentae than that of alu- 


plans and specifications submitted 
were the key to its problems. 
Previous to this time the com-' 
pany employed ten men on this as- | 
sembly line and one trucker, who 
supplied them with parts from the 
parts inspection benches. These men | 
were performing the assembly éper- | 
ations as regular bench work and | 
were only capable of producing 300! 
units per nine hour day, just thirty 
units per man. Much time was lost 
in waiting for parts and handing 
the units down the line to the next 
worker. Parts were never ready, or! 


they were not in their proper places 
at the right time and consequently 
there was really no production line. 

The specially designed Chain Belt 
Conveyor was installed, which is 
made up of two strands of Rex steel 





justed perfectly so that no one tire 
| will stand more than its normal 
| share of braking, Two wheel brakes 
|must also be properly adjusted or 





one tire will take the most strain, 
and wear out faster than the other. 
| Improper brake adjustments will 
throw more wear on one wheel or 
another, as the case may be, and 
cause that respective tire to do 
more work and consequently wear 
| faster. 


Watervliet Glaze Breaker 


minum. 

“A proper alloy with aluminum, 
consisting of 50 te 70 per cent. beryl- 
lium, will make a structural ma- 
terial for airships and airplanes 
which, because of its lightness and 
strength, can be used in smaller 
cross-sections, thus reducing the 
weight of any given ship by about 
one-half. 

“This will make a very large ad- 
ditional carrying capacity available 
for ‘pay load.’ It means that all- 
metal fireproof planes can be built 
stronger and yet lighter, thus af- 
fording a larger ‘pay-load’ capacity. 
In other words, beryllium seems to 
be the metal that will make com- 
mercial airplanes out of the present- 
day flying gasoline tanks. 

“Unlike aluminum, this metal] re- 


chain supporting a steel plate on sists corrosion to a marked degree. 
which is mounted a special vice to i Aluminum is also subject to an in- 
— ee ie Se ee td as ; ternal disease, known as ‘fatigue,’ 
standard bench height, ‘The ordi- which makes it treacherous. It be- 


nary production speed of this con- | 
veyor is about five feet per minute.| ° 
This speed. however, may be re- 
tarded or increased to suit unusal 
production requirements. 


NNOUNCEMENT of a new three- 
passenger coupe type cab with 


signed particularly for comfort on 
}long distance hauling, and will car- 
lry three men. It is already in pro- 


gins disintegrating internally from 
the very beginning, so that at any 
time some part of it may give way. 
The crew of the Graf Zeppelin, for 
example, constantly has to go over 


The conveyor was placed parallel 
to the parts inspection benches. 
After the parts have been inspected 
they are ready for the assembly line. 
The man in-the line merely has 
to reach out and pick one up—no 
waiting and no trucking. 

The housing is locked into a vice 
and the unit is ready to begin its 


every girder with sandpaper to take 
off every oxidation and revarnish 
every member. Beryllium, on the 
other hand, is not subject to this 
kind of internal disease. 

“Copper, when alloyed with only 
1 to 3 per cent. of this metal, could 
be employed for the manufacture of 


unusually smart lines has just been | duction and *. being Cortes | 
made by the United States Body/|through the nationwide chain © 

| & ecee Company. cab and body | Ushco distributors, as well as offered 

manufacturers, of Buffalo, N. Y. | as standard equipment for truck | 
Many evidences of passenger car | manufacturers. 


jtrend of design are seen in this| — — — 
/new cab as far as its lines, appoint-| CHROMITE IMPORTS SET 
ALL-TIME MARK IN 1929 


| 





|ments and attention to detail are 


concerned. The doors are one-piece, 


i HE Watervliet Tool Company has | 
way down the line. At each suc-| 


‘ . die-stamped steel, having moldings | designed the above pictured : — oe es 
cessive stage the proper worms, | and window reveals integral. The glaze breaker as an item to assist automobile springs, lighter and 
gears, nuts, washers and cotter keys | window corners are rounded and| Washington, July 22.—Commer-| 7 Conic in breaking up the stronger than any steel springs s 
are put together. When the. unit | the upper lines of the window open- | cja] shipments of domestic chromite |}, ..4 ateset surface found in piston known today. This should mean a 


has reached the end of the line it 


great uplift to the copper industry. 
is removed from the line by an oo "~ 


|ing follow the contour of the roof 
“For the first year we expect to 


lline, giving an appearance of un- 


|in 1929, according to the United | pin holes which have been in use 


inspector whose table is right along | ysyal lowness without sacrificing | States Bureau of Mines, Department | for quite some time. The g]az€|). apie to produce the al at $4 
f , e is an Gh PP nog ; a : produce the metal at § 5 
sid of oe conveyer, When he. i | headroom. of Commerce, totaled 180 long tons, | breaker is equipped with half round |¢, g¢ 4 medial. tuk we- heme to 7o- 


real files which are very sharp and 
‘easily break up the glazed shell. A 
few turns of this glaze breaker in 
jany piston pin hole will cut or 
scratch the glazed surface suffi- 


A window reveal extends around 
| the opening, giving a panelled ef- 
| fect, and also stiffening the upper 
| part of the door. All corners are 
|} rounded, and sides narrow toward 
|the front to further carry out its 


duce it later to $2 a pound. Aero- 
nautical engineers agree that the 
use of this meta] will put the avia- 
tion industry in the place it de- 
serves. 


valued at $3,226, compared with 660 
tons, valued at $14,807 in 1928. These 


shipments in 1929 were all from 
California. Sample lots from Geor- 


of the inspector’s bench lifts the 
unit off the table, turns and places 
it in a paint bath from where it is 
trucked to the drying room and 
shipping floor. 





Since the new progressive con-|streamline appearance from the | gia and Montana were shipped for cientiy to enable the sharp reamer| « sis cieitlaiataih ecient 
veyor soem, Bas ooen spatelies Sse | Read-on view’ as well as full side | test, but a prove to be of edge a get under this shell and ith di eine teen aoe ‘ 
men have en abie to complete | view. commercial value. : sie ‘ly. It takes but a few 7 : 3 : a 

i i i i i in- i romi the | Team! property. 1 a leW | of it are located in New Hampshire, 
sixty units an hour or 540 units per| The interior appointments in The imports of chromite into onattadin tm tan tate ek oak & oe 


New York, the Carolinas and Colo- 
rado.” 


nine-hour day, a reduction of 50 
per cent. in labor, resulting in al- 
most doubling the output. The full- 


|clude upholstered spring cushions 
and backs, fully matched Ternstedt 
window cranks and remote control 
capacity of the conveyor with seven; door handles. Heavy plate glass 
men working and the line running | ventilating windshield and auto- 
at full speed is 954 units per nine- | matic wiper. 

hour day. The new Ushco cab has been de- 


i in 1929 established a | : ; 
er caeai iar all time and amount- | save dollars in sharpening expenses 
ed to 317,630 long tons, valued at | and reaming time, the manufacturer 
$2,666,488, compared with 216,592|claims. The Watervliet Glaze 
tons in 1928 and 222,360 tons in| Breaker No. 7 is made for bushings 


1927, the previous record year. ‘from % inch to 1% inches. 
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Chicago Chevrolet, Ford Sales Holding U p, Stocks Low 


to exert special pressure on keeping 
low the stocks of used cars, for they 
realize that now especially the used 
car market is at its peak. At that, 
they do not anticipate a sharp fall- 
ing off in used automobile sales in 
the autumn months, declaring that 
the motor car is now accepted as 
an all-year vehicle. 










USED CAR OUTPUT 
EQUALLY HEALTHY 


Close Trading Prevents 
Accumulation, Assures 
Profit 


CHICAGO, July 22.—Starting out 
in the first ten days of July 


Personal Briefs 





Lincoln, Neb., July 22. — E. C. 
Bailey, manager of the Woods Motor 
Truck division of the Arrow Air- 


slightly in arrears of the June fin- 
ish, new car sales by Ford and 
Chevri’>t dealers during the past 
week gained momentum in Chicago, 
with the result that the dealers ex- 
pect the current . :onth to equal last 
month, and possibly even to exceed 
it. 

The slight drop in orders during 
the first ten days did not worry the 
Ford or Chevrolet forces. They have 
experienced li.c conditions each 
month for some time on @ compara- 
tive basis with the final ten days 
of the month preceding. What 
pleas’s them particularly just now 
is that, despite the virtual three-day 
holiday almos: universally observed 
here in the first week of July, sales 
held steadily during the first ten 


days of this month, as against the /of general manager. 


same period n June. 


7 | 
Used cars are sharing with new 


the healthy state of business. In 
none of the cases reported have the 
dealers experienced any let-up in 
demand for used cars. The policy 
once adopted by Ford agents to take 
only used Fords in trade against 
new is no longer employed. Instead, 
they accept any make of car offered, 
though insistent upon making no 
greater allowance than such auto- 
mobiles will quickly bring in the 
market. 

As for Chevrolet dealers, they have 
always taken in all makes of cars, 
and they are also matching the 
Ford policy of trading closely with 
the object of precluding the possi- 
bility of accumulation in used car 
stocks. The Chevrolet establish- 
ments are still feeling the effects 
of recent used car display adver- 
tisements, which they found accom- 
plished a great deal in making their 
stores known as good.places espec- 
fally to buy reliable, used Chevro- 
lets. These dealers, as well as the 
ford agents, continue to be con- 
sistent advertisers of used cars in 
the classified columns o fthe news 
Papers, and have found them effec- 
tive as aids in car sales. 

Neither the Ford nor Chevrolet 

_ dealers here were ever in better 
shape in the matter of car inven- 
tory. Stocks are reported as gratify- 
ingly low. The Chevrolet dealers 
were benefited in this respect by 
the recent shut-down of the fac- 
tories for vacation purposes, while 
the Ford dealers will feel the good 
effect of a similar move now in 
progress among their plants 
throughort ihe country. The local 
Ford assembly plant serving the 


Chicago territory is closed down | N. Dakota | 


while all employees are taking a 
twoweeks vacation. 

In the spirit of preparedness, the 

hevrolet factories took good care 

f their dealers here on shipments 
of cars, though not overloading 
them in any case, so that customers 
jn turn would not be kept waiting 
too long for deliveries, with the re- 
sult that the plant shut-down did 
mot work a hardship. It was real- 
ized that particularly at this season 
of the year the man placing an 
order for a car wants immediate de- 
livery if possible. 

The same situation has obtained 

ith regard to the local Ford clos- 

ng. Deliveries to dealers were 
peeded up a bit during the past two 
eeks. They ordered ahead for the 
uration of the plant shut-down. 
They are now promising deliveries 
to customers within forty-eight 
hours after receiving orders on all 
models except the town and stand- 
ard sedans, these requiring three to 
four days. 

As the Ford and Chevrolet dealers 
“encer the final half of 1930, they 
leave behind them sales records 
they had not expected to achieve, 
and look forward to a_ steady 
maintenance of the great volume of 
business that was enjoyed in the 
first half of the year. They continue 


a df Ash 


craft and Motors Corporation, is 
spending two weeks as a member of 
the reserve officers training camp 
at Fort Riley, Kas. 

Hamilton, Ont., July 22.—Edwin 
G. White, for many years closely 
identified with the automobile in- 
dustry in the Dominion, has been 
named general manager of Morrison 





Motors, Ltd., Graham-Paige dis- 
tributor here. Charles Tatam be- | 
comes service manager. 

Memphis, Tenn. July 22.—The 
Memphis Motor Car Company, dis- 
tributor of Graham automobiles in 
this city, announces the appointment 
of James J. Corbitt to the -position 


| 


Ogdensburg, N. Y., July 22.—J. | 
Franklin Sharpe, automobile dealer 
of this city, who returned yesterday 
from a trip downstate, said he noted 
that business was showing rapid im- 
provement in all lines in New York 
state. He said business was being | 
harmed by rumors more than by | 
economic conditions, 


Seneca, N, Y., July 22.—Howard | 
L. Burtless, salesman for M. A.| 
Nearpass, local Buick dealer, won| 
first prize of $50 for selling the 
greatest percentage of automobiles 
over his quota in this district. The 


| 








|chusetts during 
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Car Company and included a trip 
to the Buick plant at Flint, Mich. 





prize was given by she Buick Motor | 
| 


Lincoln, Neb., July 22.—Charles 
D. Lampert, formerly sales manager 
of the Nebraska Buick Auto Com- 


|pany before it was purchased last 


month by the Buick Motor Com- 
pany, has been appointed manager 
of the newly established Buick fac- 
tory branch here. The branch will 
serve as headquarters for a terri- 
tory including Nebraska, the west 
half of Iowa, and the two southern 
tiers of South Dakota counties. The 
personnel of the new factory branch 
is as follows: C. D. Lampert, branch 
manager; C. H. Dickeson, sales 
manager; Earl Hildebrand, pro- 
motion manager; C. D. Stowell, 
zone service manager; Ed Irwin, 
zone claim adjuster; E. L. Farmer, 


zone parts manager; P. L. Dodd, 
zone dealer accounting; Robert 
Clow, zone used car manager; 


H. L. Weaver marketing and re- 
search; J. L. Turner, branch ac- 
counting; Jack Dye, service depart- 
ment, and J. T. Barelett, service 


department. 


REGISTRATIONS GAIN 3.2% 


IN MASS. FOR 5 MONTHS | 





Boston, Mass., July 22—An _ in- 
crease of 25,478 in the number of 
motor vehicles registered in Massa- 
the first five 
months of this year is reported by 
the Registrer of Motor Vehicles. The 
total is 814,134 cars and trucks, com- 
pared with 788,656 for the five 
months last year, or an increase 
of about 3.2 per cent. 

The largest gain was in busses, 
from 1,692 to 2,891.. But the most 
striking feature of the period is 
the decrease in number of new 
drivers. Licenses were 
only 32,871 new drivers, compared 
with 51,497 in the same five months 
last year, a drop of 36 per cent. 
The state’s revenue from fees in- 
creased by $125,796, to $4,516,712. 


Ford, Chevrolet Trucks Gain 
In Middle West Popularity 








INCOLN, Neb., July 22.—A special | which is about the same as 100, ex- 
body for the new 157-inch wheel- | cepting that it is wider and has a 
base Ford truck is being added to | !@rger capacity; No. 200, a two panel 
the regular production line of the |COmbination grain and platform 
Patriot Manufacturing Company, a | °dy with a capacity of eighty-four 
division of the Arrow Aircraft and bushels, and No. 110, a flare-board 
Motors Corporation. A number of | ©°™bination express-grain andgtock 
these new bodies have already been |/PO4Y With a grain capacity of 
contracted for, according to E. m. | Dinety-five bushels. The Patriot 
;company sold $31,000 worth of 


Whiting, manager of the body | podies in June to dealers 


issued to 


manufacturing division. 


Of the twelve truck bodies that 
are now standard production jobs at 
the Patriot factory, all are primarily 
adapted to Ford and Chevrolet 
trucks. This indicates the growing 
popularity of these trucks among 
the farmers of the Middle West, ac- 
cording to C, B. Pirie, general man- 
ager of the Arrow corporation. 
Dealers in Nebraska and seven ad- 
joining. states are now handling 
Patriot bodies, and 94 per cent. of 
their sales this season have been 
standard Ford and Chevrolet bodies. 
Bodies for larger trucks are built 
on receipt of order. 
| The first half of the year sur- 
| passed the same period in 1929 in 
sales and profits, both for the 
Patriot body division and the Woods 
Motor truck division of the Arrow 
corporation, Mr. Pirie says. Collec- 
tions have been almost perfect, in- 
dicating that money conditions are 
| reasonably good in the Middle West 
es Pirie is confident that Patriot 


bodies and Woods trucks will ex- 
perience their best year in 1930. 
Standard production bodies for 
Ford and Chevrolet trucks which 
have been unusually popular this 
year are No. 100, an improved com- 
bination stock and grain body three 
panels high, with an approximate 
capacity of 100 bushels; No. 150 











EXPAND FORD WAREHOUSE 
SPACE IN SAN FRANCISCO 


San Francisco, Cal, July 22 
(UTPS).—The Ford Mctcr Com: 
|pany has increased its distributing 
a depariments wareaouse fa- 
| cilities in San Francisco by leasing 
| the warehouse premises belonging 
'to the Western Pacific Railroad 
; Company, the warehouse being lo- 
; cated at 15th, Kansas, and Vermont 
| Streets, San Francisco. 
| The premises consists of an area of 
j}about 42,000 square feet of floor 
spece served by the Western Pacific 
spur tracks. 


| L. M. H. MOTORS APPOINTED. 
| FORD DEALER IN INDIANA 
New Albany, Ind., July 22.—L. M. 
|H. Motors, Inc., Vincenne and 
King Streets, has been appointed 
authorized dealer in New Albany 
for Ford cars and trucks. The firm 
has selected the location on the 
;}corner formerly occupied b: Pring 
;Motor Company and the structure 
is now being remodeled and equip- 
ped. The sales, merchandise and 
service departments will be as com- 
plete as any in southern Indiana. 
The staff includes Chester V. 
Lorch, Sherman Minton, Walter 





Heazlitt and G. E. Livingston. 


CUMULATIVE NEW PASSENGER CAR 


; “a tits toble are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 
desring county, city or town lists, or lists of owners in any given 
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Car Production Step-up ——_|YRANT MOTORS DISPOSES Half Year Production 10% 
Expected at Early Date ine en sion Under Three-Year Average 


| Detroit, July 22—Durant Motors, ee 
wie Inc., has sold its entire interest in 
(Continued from Page 1) |New Process Gear Company, Adams | (Continued from Page 1) 
Axle Company and Warner Corpo- | saa i : Te é tok 
the United States, and exports, not | of completed cars abroad), for the! ration to A. A. Henninger and as- Year average of 507,706, a decline , slightly higher than in 1928 and 


E j : i : 5 i i y t F J © . 
including foreign assemblies (es- first five months of 1930 and 1928 | co¢iates and the business hereafter Of 7.9 per cent., while in May the | well above 1927 


n timated about 25 per cent. of total compare as follows:— will be carried on under name of turn-out was ie per_cent. — ae am een es ee 

Domestic Sales Exports Syracuse Gear Corporation. of the average. > saw the larges caer onan pee 2 

e 29 . 93 929 ahs ; nninger is president. decline from the three-year aver- 27, each mon showing a gain. 

Januar oicand an A Bye! py eS = ee is a cod nage, the output of 350,565 compar- Following is a table showing the 

be ra eneesseesie Aig? 211.645 235,590 19,316 33,882 but it is understood price paid is in ing with the average of 441,538, a motor vehicle production in the 
Mi h ene cette 298,904 377,802 22.871 52,515 | excess of $6,500,000 loss of 20.6 per cent, United States and Canada for each d 

April De ee sees cue 357,064 481,675 24.373 48.627 All three companies manufacture, The production in the first six of the first Six months of 1930, as 

Ps ee eee ae 454.132 17.260 28.210 ts. New Process Gear Months of this year, amounting to| compared with each of the preced- 

a oe  aaenaaaes —_— -—— _- commun and Adams Axle Com-_| 2:330,231, compared with a three- |ing three years and with the aver- 

Totals wrcssccscccsscccves ++ 1,392,738 1,768,959 99.465 189.466 | pany have piants in Syracuse, N. Y., Year average of 2,604,772, being 10 age for the three-year period, with 


per cent. under that figure. It was!the decline from the average indi- 


and Warner Corporation, a plant in scated for each month:— 


The table below showing produc- sales plus exports, and per cent. of Miunete. taal. 


tion,; combined sales and exports sales and exports to production for | 





| 
| 
} 
| 





poet —— - Average 
(not including foreign assemblies),| the first five months of 1930 and | 1927 to Pet. 
difference between production and 1929 illustrates the trend toward de- STANDARD OIL OF N J 1930 1929 1928 1927 1929. inc. Loss 
a ___ | eclining stocks: | PLANS SALE OF TIRES january .......... 285.762 422,538 240,191 254,284 305,671 «6.5 
| —__—— “Wary 362.488 7 336,300 323,390 385,465 5.9 
P , ‘t. sales & LPODIUALY ccccesvess 362,488 497,705 30( } 465 
Sales & pent cde ‘ae an Bayonne, N, J., July 22.—Standard March ........+++++ 422.043 626,076 430,783 417,763 491,207 14.0 
1930 Prod exports sales-exp. production | Oil Company of New Jersey has UN-| April .........008- » 467.295 663,811 434,315 430,993 507,706 7.9 
January 236,145 195,739 + 40,406 2.9 |der consideration the sale of auto-| | De  dikaksus paeeks . 442.078 636,250 459,725 431,356 509,110 11.2 
February ........ 296,461 230,961 + 65,500 779 |mobile tires at its service stations June ...........00 350,565 567,424 425,195 333,025 441,538 20.4 - 
March Peiece 335,720 321,775 + 13,945 95.8 |located in New Jersey, Virginia. — ——a ee ee aces Sai 
April ......ccccce0 374,710 382,437 — 7,721 1021 | West Virginia, Maryland, District of ——potais ,,.......2.330.231 3,413,804 2,326,509 2,074,003 2,604,772 10.0 
May 362,270 362,291 — 21 100.0 Columbia, North oe i: : , 
sees seeeeeee , Bone: ee South Carolina. Tires also may be ents whi 
1,605,306 1,493,203 * £112,108 93.0 sold by the Standard Ol! Company WILLYS-KNIGHT GREAT SIX) goubles. “a sn 
oO ennsylvania, subsidiary e - : See “3 
eaeery 349,545 244,992 100,553 70.9 |New Jersey Conspany operating in SALES DOUBLE IN JULY oS en oe or aan 
February ......... 404,063 269,472 134,591 66.6 | Pennsylvania. ; a ae pee: during the present month, , 
March Bhccasecss 511,577 430,317 + $1,260 84.1 The ee oa o _. Toledo, July 22.—Sales of Willys- g Pp 
a seneneséssee ,878 530,302 - 5.576 98.9 pany, contro y j are ; ‘eat Sixes during the past 
+ Mey Ra 314°863 483,342 + 31,521 93.8 |company, already is marketing the ae das indicate, according to NEWARK TRUCK SAFETY 
—__— - —— —— |tires at its stations located in New| Googe M. Graham, vice-president DRIVE BRINGS RESULTS 
2,311,926 1,958,425 353,501 #4.7. | York and New England. [he tives haree of sales, Willys-Overland, | 
*Net oe . | are purchased by the company from | = : tl at the resumption of buying | ie 
. as. leleaties eee | the Atlas Supply Company, Inc., and nC., LHe Jersey City, N. J., July 22—Trucks 


i . | . am on the part of the public is on aj 
No attempt is made to balance C. H. WILL BUILDING NEW are sold under the brand name of vigorous basis and returning rapidly | |of fourteen companies have oper- 


production against domestic sales BUS ASSEMBLY PLANT | 4tas. Paggerten ye trem : | ated without traffic mishap during 


f the unknown ra | the first half of this year, Newark 
ee pvrecbew also Minneapolis, July 22—The C. H. "REPUBLIC STEEL ANNOU NCES | Shipment of Willys-Knight Great | 


ig- Will Motor Corporation is opening} NEW CHICAGO DISTRIBUTOR Sixes, the highest-priced car built fever as areerere Somey. Ene 
, s shows a r cent. increase over 
ST Us, ‘aromehn on ante cxasmnina up the Pacific territory by building! Chicago, July 22—The Republic! by the Toledo oe, rent | the oevemaaiine weriod of roan 
abroad from American-made parts. 4 factory for manufacturing and as- | Steel Corporation announces that! during the first half of the curren The fleets with a perfect record 
However, in the tabulation, the fig- sembling motor buses at Oakland, | the Chicago Steel Service Company, | month almost equaled the total ~~) are: Eastern Steel Castings, Driver 
ures are comparable for the two Cal. The contract for the building, | 3912 South Ashland Ave., Chicago, | tory deliveries to its distributors and | 5). Company, General Electric 
years, and while showing the trend, which will cost approximately; has been appointed distributor for dealers for the month of May. Ship- | Company, Bloomfield: General Elec- 
toward declining stocks, do not in- $50,000, has been let to the Austin | Enduro KA2 sheets. For the past| ments since the fiteenth and orders tric Company, Harrison: LaFrance 
dicate the extent of inroads made Company, engineers and builders.) several years the company has been|on hand for the balance of this 


, : | Republic Corporation, McCullough 
on car stocks. _! The building will be 125 by 200 feet. _ Chicago distributor of * of Toncan iron, month will see the May output |Gentle Trucking Company, Model 


| Storage Warehouse, New Jersey 


| Adamant Company, Overman Cush- 
REGISTRATION STATISTICS, JUNE, 1930 » bie en 
|Company, Reliable Gas and Oils, 
Service, Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., aoe Car Division, Trenton, N. J. Reaters Inc., C. A. Seitel, Inc., Schwarz & 


section, may obtain these by addressing any of these three companies house Lamp Com- 

















: : pany. 
given here complete for the convenience of our subscribers | 


Hampshire, Rhode Island, South Dakota and West Virginia | DODGE ADDS TO STRENGTH 
| OF FIELD-FACTORY LIAISON 


Detroit, July 22.—Dodge Brothers’ 
Totals recently formulated plan of estab- 
| lishing closer liaison between ihe 
| | dealer, field and factory organiza- 
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. tion, which resul t nt- 
Arkansas | | 4 9 3 4 1| a a a |__10| | ess iat cain ceed sisialy ilnaiiaaees ne of W. 3. Game, FB Abeeond 
Delaware |_ 1; 3] 3, ‘5 4 17| | 2 22 29 | 9 | |... | 1 | 1| 198 |D. T. Stanton as directors of saves, . 
Florida “| 13 1 + ia 2 wey | 3) 58; 52; 12] si | 2 10] 10 8 | 2,554 |has been further extended by the * 
- A owe ee ee es te. 894 | assignment of three field mer- 
10 16 6 8 1} | ; 31 18) 1| 16| 9| 5 1 
Idabo a oo. ee. A. ee. cianannagen Toniasipiemmemaiemnssmmnts enemas ES oe —— T6339 chandising analysts, who will vork 
Miinois | 72; «124; «405 97 446-323] 13 42; 543; 409,38] 422 6 17 82] 18688, 20; 10) 10,999 | directly with dealers in each of the 
Maryland | 11/20, 66,32 5957] 8 111; 98} s«d12| 73] | | 36] T1623) | ~s*8747 | territories supervised ‘by the saies 
lanl agli: 80) | | 2 67} 124 26 1 1| 6,379 | directors. W. W. Hargis, C. G. Hail 
Minnesota| 12) 20| 76| 18 en ge tanee 45, “90 a yas —— 73/104 —"33 556772 | aNd George W. Gaidzik, forme:ly 
Missouri |: 27 30] 112; ae nS a. en eee Se ee al ee I factory sales development spccial- 
Montana | 5 4) 2) 11 9 | | ; 37 = 33 4 15| | 16} 18 eg _."” |ists, are the men delegated to the 
N. Hamp. j; i "| 44/ 7 2 6) | 3) +52; 30 13] 20) | 1 6| 16 6 | an new field merchandising posts. 
er —, —- —_—_—_——_——_—— 8 52). #3 21 3) 39 53 9 | | 39 ms new executive personnel ar- 
N. Dakota | a i ae a — = — si —, Jase, ek. er cd ——_—— anee = oe 15 peer 1.648 | *angement was planned to permit a 
Rb. Isle. | 2 8 44 17 22 30] 12| 9 qo) St oe 2G ts Oe, ;_} cesta entail eimai aan + intensive study of local bi si- 
8. Carolina} 1,—«1 9 2 10 9| | 16| 16 2] a ee | ee ee ee [ness conailions in all parts of the 
S.Dakota| 5, 12) 24 = Se a ; si 3 (ly 44) 2 24, «28 3 1 2.106 | country. 
Utah ty ef ye 12] Ya aj qa a 157 | RYSLER ANNOUNCES NEW 
W.Va. | 23 18, 4ij_— 32,40 8y T8881 46| 1| 3 45, 76 16 | i 5.588 | “16” AT LOWER PRICES 
Wisconsin[ 19,50, 199| «6013850; 1015; 330) 207,21 y 146) 6 69] 12222 | 5) ee | | Detroit, July 22.—Announcement 
ae Oe 58| 71) 2,236 | |is made today by the Chrysler Sales 
> > : 2 5 12 9| 41 497 811 256 59 23 61,362 |Corporation that the ninety-three 
Totals, 30 | 217) 365) 1177) 43 455|__ 1325 _ 8] os al a — i TTT ames icneas power engine used in the 
Ark.,'29 | 6! 5| 23} 10, 9 4} | 65 53 2| 6 | | _54f 2) . s 1,837 “77” models is now offered as stand- 
) Del,29 [| | 13, 34 10 13” ~(10jt—i HC 15) | 3 37| l 7 | 1 _1,45 | ard equipment in all cars of the 
. — — ee ee asst scsi eaiiintaadeeianiaiia — ---- —35,.°~SCOtC<CS:t‘ !S”SC~«ézPSC~«~SYS~SsS~zSSCSC“‘CLLWWW:«WX—Ssé‘S BD | “TO” seis, att reduced prices. The 
Fia., 29 | 2 _ 21 44) 20 a “ 17] . 4 __ 30 aaa O46) — i Mt’ - | iene iden eb opiinambennio ; 7 757 | Power plant of the “70” models now 
Idaho, °29 | | 64) 16) 7 ee) ln ey ae 49) | 2| «8 | a —..,, | has a bore of 3% inches, a stroke of 
mi, "29 | 216, 157| 1034; 252; 853—=«3 70] 43; 28; 716) 1396 128] 490) 12) 68/1040] | 169,22, 98, 23,208 15 inches and a displacement of 
Md., | 32; 57; 128} ~=21; 90 47) +113; 11/151; +185, 16, 68 1| 2 184 | | 37, | 8} 4912 | 268.4 cubie inches. Compression 5 
ag ae a "1 ar rer ne as:6:C!CUT!lCl—e.S”C CUCU 9538 | ratio is 5 to 1. The prices of the * 
Minn., — | 31 __ 34{ 146) 58, 17946] | 12,395) 533, 0] 158) é 7 ag ~~ ee [ee cane end Geman af 
Mo.,’29 | 67, 61) 203; 70; «252 62| 34 30; 233/374; 29 | 141 on ae 593 | 2 a —- ___ 10.038 | the new “70” line are cut $100 to 
Mont. 29 | 35,23) 96) 17; 1p 811710213] a 1) 145] 8 | 8} 2.719 | $1245, while the royal coupe is cut 
wo. 29 *| 24. ~*16|—88 19) si CPS id —~— 1 17 | 19 | 9| 1 807 | $100 to $1,295 and the royal sedan 
N. H., 29 _| 24 _ 14 ___|__—18 __ 53 __ 24 _ 2 ‘ __ 8 a. aan |» Se 69 nnane | a ——"F 067 1 $150 to $1,295. 
WD.'29 | +16 #8 67/ 19 71 = | 94] 112; 37| YT 2 25, | 3 fj yj 2M i 
R.H,°29 | 21, 15,75) 14] 51) 26] 17 11) 80,144) 3645) | ¢ CMA | 42 |) 2.668 ERIE METERS OPERATING _ 
6.C,729 | 4/18, 19,1785 YTS 1| a. | | 2,497 a gS A gg = se 
a a ——4,— en — = am i; — ae 3 4,19 , ” -—The 
§.D.,29 | 30|__ 11 ___ 8,13, 138i ey _ I —- te —— . |Meter Systems, Inc., manufacturer 
Utab,’29 | 9 11/45) 8 39 10| 3, 6, 8} 28| i ese OT |__| _i8T | of gasoline and oil measuring »\ 
W.Va.°29| 63| 25,107, _—«29|—«i105| 25] Ss=«SCséi 4A] 168] 13] 61| | 8] 289| | 42 _ 4,542 | equipment, is working at close to 
Wis, 29 | 86) 64; 579, 153, 394, 83 | __25| 14, 520) 938 44 269} 2| 18} 847 | | 103 1 39) | __ 13,699 80 per cent of capacity at its plant 









in this city. The firm is expected 
to receive a contract from Soviet 
Russia officials shortly for $1,000,000 
worth of equipment. 


D. of C.,°29{ 22; «27; ~—S«O 9 39 8 11; 25, 138) #91 51| | 


. Totals, ’29| 667| 567| 2889) 768; 2502) 790} 158 144) 2978) 4711; 362] 1649) 28| 145; 4945] 


22 98) 



































748) 48| 231) 95,721 
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At the commencement of its 6th year 
Automotive Daily News presents its 


EE 








Annual 


Review and Reference 


| | Number--AucGust 27TH 


) ) feel quite confident that the effort 
) we will make to gather data for this 
important number will result in one of the 
most valuable issues ever published. With a 
distribution of over 30,000 COPIES, the size 
of the issue will be limited, so that we can 
assure every advertiser that his copy will not 
be buried in a bulky publication. 


G@ Among those who will receive this issue 
are: 

Regular subscribers (A. B. C. net paid) Over 10,000 
Truck fleet owners and bus operators. Over 7,000 


Wholesalers of accessories, parts, shop 


equipment ea eae: ........Over 2,000 
Retailers of accessories and parts...... Over 4,000 
Engineers, production men, etc .......Over 4,000 


» Wholesalers and retailers of trucks ex- 
NS PE ee .....Over 2,000 


DITORIALLY the issue will cover 

a review of every basic branch of the 
industry; there will be valuable data for — 
every dealer, jobber, truck fleet owner 
and factoryexecutive. Referencematter 
will include the latest registrations of 
passenger cars and trucks in all states, 
and complete six months figures. 


€ Opinions of leading engineers, produc- 

tion men, sales managers, manufacturers. 
of all kinds, jobbers, retailers, fleet. 
owners, etc., will make this issue one of 

the most complete of its kind ever pre-- 
sented to the automotive industry. 


News of the day, of course. 


Despite the large increase in cost there is 
no extra charge for the added distribution 


. 


We request early space reservation, espe- 
cially from those advertisers who wish to 


have special spread or full page positions. 


Automotive Baily News 


H. A. TARANTOUS, Bus. Mgr. GRAYBAR BUILDING, NEW YORK CITY 
: a CHICAGO OFFICE DETROIT OFFICE EASTERN OFFICE 
, Willard R. Cotton, Mgr. Geo. M. Slocum, Mer. J. Edward Schipper, Mer 
333 No. Michigan Ave, Fisher Building Graybar Bullding 
Chicago, Ill. Detroit, Mich. New York City 
BOSTON OFFICE PACIFIC COAST 
Metz B. Hayes, Mgr. Blanchard, Nichols & Coleman 
Little Building Am. Nat. Bank Building 
Boston, Mass, San Francisco, Oa 





Full page $350. 
Smaller sizes in direct proportion. 


Lower rates on time or space contracts. 








